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HE SPECTATOR of last week contained the full text 

of the. joint rulings on’ accident and health policies 
issued by the Insurance Departments of New York and Mass- 
achusetts relative to the standardizing of the forms of policies 
that may be issued after January 1, 1911. These rulings are 
intended to define laws enacted by the legislatures of these 
two States at their recent sessions. The rulings are very 
clear as to the forms of policies that may be issued, and specify 
certain points that must hereafter be omitted. These points 
constitute what have been so frequently referred to of late 
as “frills,” introduced in the policies mainly for the purpose 
of enabling solicitors to talk more glibly as to the companies 
they represent and the contracts they have to sell. The com- 
panies themselves have taken up this question of “frills,” but 
at the recent convention no decision was arrived at regarding 
this that could be made uniform. Hence the further discus- 
sion of the matter was postponed for another year. A very 
interesting and important question is raised regarding re- 
newals of policies already issued by the companies, viz.: is a 
renewal receipt for premium upon an old policy to be regarded 
as the issuance of a new policy, which new policy should con- 
tain all the standard provisions provided by law? George 
F. Seward, president of the Fidelity and Casualty, has issued 
a circular upon this subject, taking the ground that renewal 
receipts are not regarded by the law-makers as new policies, 
and that, consequently, a renewal receipt continues in force 
the old policy with all its benefits and conditions for which 
the receipt is given. Mr. Seward quotes the laws enacted 
upon the subject, and contends that if the legislators had in- 
tended that renewal receipts should be treated as new poli- 
cies they would have so stated in the law itself, which they 
did not do. His argument from this standpoint is forceful, 
and will be read with interest. But there is another side to 
the question, and that is, shall the old policies, with all their 
“frills,” be continued in existence while new policies must 
contain certain restrictions rendering them in some material 
points different from policies now existing? The merits of 
this controversy are to be fully argued at the hearing before 
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the officials of the Massachusetts and New York Departments, 
probably during the present week. If renewal receipts are to 
be considered as new policies, this will require the calling in 
of policies now outstanding and the substitution for them of 
the new standardized policy. To do this will undoubtedly 
cost the old companies the loss of many patrons and millions 
of dollars of insurance now in force, for persons who are now 
satisfied with their present policies will hesitate to go through 
all the forms required for the substitution of what they may 
deem a less desirable policy. Moreover, thousands of policy- 
holders who may be out of town or out of the country when 
their policies thus expire will be deprived of a continuance of 
their insurance, with corresponding loss to those who meet 
with accident and sickness. On the other hand, the cancel- 
lation of so much business would throw it into the market 
again for open competition, which is objected to by the older 
companies, a portion of whose business might be secured by 
younger companies. The problem is a complicated one, and, 
whichever way the Commissioners may finally decide it, some 
companies, while accepting the decision, will still be dissatis- 
fied. However, it is in the interest of the business at large 
that the subject should be thoroughly eviscerated and a deci- 
sion reached as promptly as possible. 





HE advocates of the contingent commission plan of com- 
Bs pensation of fire insurance agents may draw comfort 
and encouragement from the report of the chairman of the 
committee on expenses of fire insurance companies, as pre- 
sented to the National Convention of Insurance Commis- 
sioners. After outlining the methods of remunerating agents 
now in vogue, and going into some detail as to present con- 
ditions in the fire insurance business, the committee expresses 
itself in favor of contingent commissions, as follows: 

We therefore recommend the substitution by uniform company 
action if possible, but if not possible then by statute, of a system by 
which local agents shall be compensated by a flat commission and a 
commission contingent upon the profits of their respective agencies, 
the rate of flat and contingent commission to be uniform throughout 
the country. Brokers representing the assured to be compensated by 
the persons, firms or corporations by whom they are employed and 
in whose interests they work. 

In view of the recommendation contained in this report, 
which was adopted by the convention and which seems to 
foreshadow compulsory contingent commissions, it would 
seem wise for the committee recently appointed to consider 
the commission question on behalf of the Eastern Union to 
give due thought to this action of the State Insurance Com- 
missioners. A collateral question which has a bearing along 
this line, especially in the larger cities, is the compensation of 
brokers. The opinion voiced by the committee and adopted 
by the convention is that, as brokers “are employed by and 
render service only to the propertyowners,” their services 
should be paid for by those for whose benefit they are ren- 
dered. If this course shall come to be followed, it is mani- 
fest that agents’ commissions in the larger cities could be re- 
duced to the extent of the aggregate compensation paid by 
them to brokers without the agents suffering any loss thereby ; 
but this assumes that brokers are paid proportionately by all 
agents, which probably is far from being the case. Agents 
who secure the bulk of their business through brokers would 
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naturally suffer less by the readjustment than would those 
who procure the most of their business by their own solicita- 
tion. Inequalities are bound to occur in any change in the 
system of remunerating agents. The contingent commission 
plan, while undoubtedly tending to improve the selection of 
risks on the part of the agent, in individual instances would 
probably work out unfairly; for an expert agent may have a 
heavy loss on a first-class risk and thus lose his contingent 
commission, while a poorly-equipped agent may escape loss 
entirely upon an inferior line of risks in any one year. These 
matters, however, are likely to average up in the long run. 





ROM the report made by Superintendent Hotchkiss of 
the Insurance Department of New York it is evident 
that stock-promotion schemes, so far as insurance companies 
are concerned, have not been very successful in New York. 
In many of the Western and Southern States large amounts 
of money have been secured by professional promoters of in- 
surance companies by means of contracts giving them a large 
percentage on sales effected. In many instances they have 
organized the insurance companies as agreed, collected their 
heavy commission, and then moved on to pastures new to re- 
peat the operation, leaving the insurance company in the hands 
of parties who know little or nothing of the business. Such 
action will eventually result in creating a class of very dis- 
satisfied stockholders and policyholders. The large number 
of insurance companies—life, fire and casualty—promoted 
during the past five years has absorbed a vast amount of 
capital, and it may safely be said that much of it was unneces- 
sary, except for the purpose of lining the pockets of the pro- 
moters. Evidence of the truth of this statement may be ob- 
tained from a study of the experience of some of the younger 
companies, which, starting with only a small capital and sur- 
plus, but managed by well-qualified insurance men, have 
promptly established themselves in public favor. There is 
still room for new and well managed insurance companies of 
all classes in every section of the country, but the public 
should be careful when investing in such new concerns to see 
that exorbitant commissions are not paid to professional pro- 
moters. The law under which the investigation has been 
conducted in New York might profitably be placed on the 
statute books of all States, as was recommended at the recent 
session of the National Convention of Insurance Commis- 
sioners. 





HAT cholera is prevailing to a great extent in Italy is 
finally admitted by the authorities, who have for some 

time sought to conceal the fact. But the disease seems to 
have defied the efforts made to control it, numerous cases 
being reported daily, and the number of them that are fatal 
is unusually large. All the steamships sailing to Southern 
Italy now ignore Naples, and will receive neither passengers 
nor freight at that port. This will prove a hardship to many 
American tourists, who had calculated upon taking steamers 
at Naples for their return to their homes, but who will now 
have to seek by railroad some other point of departure. As 
Italy depends largely upon tourists for its retail trade, it was 
undoubtedly in the interests of the merchants that the au- 
thorities made misleading reports regarding the ravages of 
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cholera or sought to conceal all facts that might tend to 
frighten away visitors to that country, but the increasing 
mortality forced them to acknowledge the prevalence of the 
epidemic. The advance of cold weather in this country ren- 
ders it improbable that cholera could now obtain a foothold 
here, even though arriving passengers and immigrants should 
have been exposed to it. Nevertheless our health officers will 
keep close watch over incoming vessels and subject to quaran- 
tine any that are objects of suspicion. 





EPTEMBER last was the most favorable month thus far 

in the current year, so far as fire losses are concerned, 

the aggregate property loss in the United States and Canada 

having been but $11,700,000, according to the records of The 

Journal of Commerce and Commercial Bulletin. October, 

however, bids fair to be one of the year’s most destructive 

months, the losses of a week in New York city alone having 

exceeded $3,000,000. The outlook is that the year’s loss will 

somewhat exceed that of 1909, when $203,649,150 worth of 
property was destroyed. 


LIFE INSURANCE TOPICS 


IN AND ABOUT NEW YORK. 
Benjamin J. Bachman, for twenty-five years connected with Thomas 
C. Bell’s agency of the Mutual Life at-146 Broadway, committed 
suicide in the Temple Emanuel on Fifth avenue last week. 














It is reported that the metropolitan agency of the Berkshire Life 
Insurance Company, covering New York and New Jersey, will be in 
charge of Rhodes & Morrison after November 1. 


The night before the Vanderbilt cup race the several drivers, 
having been unable to get any sort of insurance, put up a hundred 
dollars apiece for a mutual insurance fund to be divided among the 
heirs of the victims. The premium seems to have been none too high 
for an insurance of about $4500, considering the risk. 


The statement of the receivers of the Mutual Reserve Life from 
February 15 to September 30 shows receipts of $796,219 and dis- 
bursements of $326,919. They now hold assets to the value of $640,- 
059, including $469,299 in cash. 


BOSTON AND VICINITY. 


The Massachusetts Bonding and Insurance Company was last Satur- 
day threatened by a fire which broke out in the adjoining building. 
No damage was sustained beyond a wetting down of a couple of floors. 


The New England Mutual Life Insurance Company of Boston has 
appointed Frank O. Bristol as its Southern California agent, with 
headquarters at Los Angeles, the appointment dating from November 
1. Mr. Bristol was formerly general agent for the Northwest Mutual 
of Milwaukee, Wis., in Arizona, and more recently has had charge 
of the agencies of the Columbia Life and Trust Company of Port- 
land, Ore. Vice-President Appel states that the company has shown 
an increase in paid-for business during the month of September of 
33 1/3 per cent, and that the increase for the first nine months of the 
year over the corresponding period of 1909 was $3,000,000. 





CHICAGO AND THE WEST. 

The Nebraska Supreme Court has held the Modern Woodmen of 
America liable for the amount of its certificate on the life of Frank 
Pringle, who was convicted of horse stealing in 1899 and died in the 
penitentiary two years later. He had paid dues regularly up to the 
time of his conviction, and at that time went over the by-laws with 
the local clerk, finding nothing to prevent his continuing a member, 
and left money with the clerk to pay his dues, such payment being 
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known to the high officers of the order. Liability was denied, however, 
under a clause in the certificate making it null and void if the assured 
should be convicted of a felony, but this was overruled by the lower 
and is now sustained by the Supreme Court under the laws of the 
State. 


Indiana’s Attorney-General has given an opinion to the effect that 
where an ordinary life policy contains provisions for loans and the 
taking of the policy as collateral security, and the policy gives the in- 
sured no right to change the beneficiary, the company may legally loan 
money to the assured without the consent of the beneficiary. The 
official holds to the same view as to the payment of a cash surrender 
value to the assured without the consent of the beneficiary. 


“The Society of Insurance Medical Officers was organized at a 
meeting held at the Hotel La Salle in Chicago last week, its purpose 
being to establish an organized center of thought and action for the 
advancement of medical knowledge appertaining to life insurance by 
personal intercourse of its members, presentation of papers, discus- 
sions, and such other methods as may from time to time be found 
desirable.” The following officers were elected: President, Dr. 
Allison Maxwell, Indianapolis; vice-presidents, Dr. Calvin H. English, 
Fort Wayne, and Dr. Stephen S. Werth, Chicago; secretary, Dr. 
Edgar R. Hawley, Chicago; executive committee, Dr. William F. 
Milroy, Omaha; Dr. C. W. McCloud, St. Paul; Dr. Joseph Johnson, 
Chattanooga; Dr. Russell M. Young, Des Moines; Dr. M. M. Lairy, 
Lafayette. 


Robert B. Thorne has been appointed State agent of the Massa- 
chusetts Accident Company, which has just been admitted to Illinois. 


The Detroit entertainment committee for the meeting of the Na- 
tional Association of Life Underwriters, after paying all bills, was able 
to return forty per cent of the contributions to the contributors. 


Reginald Lock, from the home office of the National Surety Com- 
pany, has been appointed assistant manager of the Chicago office of 
the Empire State Surety, in special charge of the fidelity business. 


The Continental Casualty Company has set a mark of $4,000,000 in 
premiums this year for its nearly 5000 agents. So far this year it has 
been paying claims at the rate of 45,000 a year. 





NOTES FROM PHILADELPHIA. 


C. J. Weisser of Pittsburg has been placed in charge of the com- 
mercial department of the Union National Accident of Philadelphia 
for that city and vicinity, with the title of resident manager, and Law- 
rence M. Holcomb has been appointed manager of the industrial 
branch there. ; 

George F. Purdy has been appointed Pennsylvania manager for the 
Atlantic Horse Insurance Company of Providence. Under this ar- 
rangement Guy H. Mallam has been made manager for the Phila- 
delphia district, with offices at 430 Walnut street. Mr. Purdy recently 
resigned as the Philadelphia manager of the New Amsterdam Cas- 
ualty, and was succeeded by Walter J. Odiorne. 

Charles W. Wood, an agent of the Equitable Beneficial Associa- 
tion of this city, waived a hearing on the charge of violating 
the insurance laws of Pennsylvania, and was held in $500 bail for 
court by Magistrate Gallagher. The prosecution was brought by 
Attorney Sowers for the Insurance Commissioner, who is making a 
crusade against insurance and beneficial organizations which are 
alleged to be operating contrary to law on a large scale throughout the 
State. It is alleged that Wood issued certificates of membership 
carrying an insurance clause to William H. Walker and family, in a 
company of the same name as the one of which he was an agent but 
chartered in New Jersey and not licensed to do business in this 
State. He claims, however, that a mistake was made and that he 
rectified it as soon as he found it out. 

The Enterprise Casualty Company meeting in the Bourse on Thurs- 
day, called to vote upon an increase of the capital was again adjourned 
for lack of a quorum. The next meeting will be held November 7. 

In connection with its-new department just established in this city, 
the Maryland Casualty is about completing negotiations for the 
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putting up of the special deposit of $100,000 required of companies 
furnishing bonds to the city of Philadelphia. : 


A meeting, which was attended by representatives of most of the 
plate glass insurance companies doing business here, was held at the 
office of the Fidelity and Casualty Company on Thursday. H. A. 
Lewis of the Metropolitan was chairman of the meeting, and J. F. 
Clancy of the New York secretary. It was the sense of the meeting 
that in the formation of a new association each company should be 
allowed three agents in all, that the brokerage should be limited to 
twenty-five per cent, and the agents’ commission to 30 per cent, and that 
rates should be twenty-five per cent off the two and one-half per cent 
manual except for clamped glass, for which a special reduction should 
be made. The chairman was authorized to appoint a committee to 
draw up a form of compact to present at another meeting to be held 
on the 20th. The proposition to have a stamping bureau did not meet 
with approval. 


A convention of the resident managers and general agents of the 
Title Guaranty and Surety will be held at the home office of the com- 
pany, Scranton, Pa., to-morrow and Saturday. 





THE MIDDLE STATES. 


The American Temperance Life Association. 


In THE SPECTATOR of last week, we published a statement to the 
effect that several policyholders of the above-named, well-known associ- 
ation were seeking to oust the present officers of the association, who 
have been with it from the early days of its organization. The asso- 
ciation has made progress and shown excelleut work in the field which 
it endeavors to cover. Frank Delano, the president, and George E. 
Godward, secretary, have been the active executive officers and have made 
excellent reputations for the company and themselves. The statements 
advanced by the dissatisfied policyholders, upon investigation, seem to 
be very much exaggerated. J. D. Knapp, formerly agency superintendent 
of the association, who was dismissed for reasons satisfactory to the 
management, is reported to be the head and front of the proceedings 
referred to. Mr. Knapp is now the secretary and general manager of 
the Continental Life Insurance Company of Chicago, a newly proposed 
company, and it is reported that his purpose in seking to foment dis- 
satisfaction among policyholders of the American Temperance Life Asso- 
ciation is a desire to twist such policyholders from the American Tem- 
perance to the Continental Life Insurance Company. We are informed 
that there are only between thirty and forty of the policyholders who 
are co-operating with him, out of nearly 8000, total number of policy- 
holders in the association. This is a very small percentage to inau- 
gurate an attack upon the management of a reputable association. But 
there have been previous instances where one or more disgruntled 
policyholders of a company have created trouble and gained some news- 
paper notoriety by frivolous complaints subsequently proved to be un- 
founded and wholly unwarranted. 

In the present instance, the demand was made upon the officers of the 
American Temperance Life Association for a list of their policyholders, 
which they declined to give, as they did not wish to furnish the data for 
“twisters” to work upon. After consultation with the Superintendent of 
Insurance, however, the managers of the association have agreed to 
send out to all policyholders of the association whatever literature the 
dissatisfied policyholders’ committee might wish to supply them with. 
The association has stood ready at all times to submit to policyholders 
or any authorized person information and papers relating to its financial 
standings and its business operations, but to furnish outsiders with the 
full list of its policyholders would be most unbusinesslike and adverse 
to the interests of the association. Nor is this class of life insurance 
companies required to file the names of its policyholders or certificate 
holders with the Insurance Department. ‘s 

This is the situation as it stands at present. The association is send- 
ing out documents prepared by this committee of policyholders and will 
give such committee the fullest opportunity to ventilate their alleged 
grievances. The Superintendent of Insurance has stated his satisfaction 
with the action of the association in responding to his request to per- 
mit the few disgruntled certificate holders to circularize the entire 
membership. The association was recently examined by the Superin- 
tendent of Insurance, and the report of the examiners showed it to be 
in good condition financially and in the general conduct of its business. 
It is axiomatic in business circles that statements made by a discharged 
employee are always to be taken with circumspection, and, in the in- 
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stance referred to, the public should bear this fact in mind. Moreover, 
the public press is too apt, in printing reports of controversies and 
criticisms of insurance corporations, to make the public believe that the 
policyholders in general have arisen in condemnation of the officers and 
directors of such organizations, whereas the criticisms referred to may 
be traced to the activity of a handful of policyholders with a selfish 
motive in view. 





Life Insurance Corporations Not Soulless. 


When a sum is due from a life insurance company under any of its 
policies it is promptly paid, and there are many instances recorded where 
the beneficiaries have received money without knowing that they were 
entitled to it. A recent case in which the Fidelity Mutual Life of Phila- 
delphia was interested proves the falsity of the claim that corporations 
have no souls. It appears that in 1902, one W. M. Hatley of Prescott, 
Ark., took a $2000 policy in the Fidelity and paid premiums until 1905. 
Nearly four years later he died and his family burned the pvulicy, with 
the idea that it was of no value, inasmuch as it was known that no 
premiums had been paid for four years. A long time afterward the 
company learned of the death of its former policyholder, and, to the 
surprise of the family, stated that the non-forfeiture provision had kept 
the policy in force. When the necessary formalities had been complied 
with, the company’s check for $2000 was mailed and an appreciative 
letter was written by the administrator, in which he said: ‘‘We regard 
it as evidence of a business upon a very high moral tone, and it deserves 
to be known more widely than we can give it publicity.’’ 





New York Life Representatives at Bretton Woods. 


In the closing days of September, some 225 of the agency force of the 
New York Life met several home office officials and trustees at the 
Mt. Washington hotel at Bretton Woods, N. H. Many problems of the 
business were discussed, some valuable papers were listened to and a 
number of interesting addresses made. President Darwin P. Kingsley 
spoke on Life Insurance and the Man in his usual able manner, while 
Trustees Paine, Revell and Steele made timely and interesting remarks. 

The meeting was fortunate in being able to hear from Geo. W. Perkins, 
the company’s former agency leader, who was visiting the hotel. Mr. 
Perkins made two short addresses, in which he gave his opinion that the 
clouds have rolled away, the skies have cleared, and the country is on 
the eve of great prosperity. He congratulated the agents on the restora- 
tion of the Nylic plan, the general features of which have been adopted 
by the Pennsylvania Railroad, the United States Steel Corporation and 
the Harvester Company. 

The home office was represented by President Kingley, Vice-Presidents 
Buckner and Perkins, Second Vice-President McCall, General Counsel 
McIntosh, Medical Director VanderPoel, Actuary Hunter, Comptroller 
Jackson, Superintendents Pierson, Frobisher and Murphy, Recorders Ford 
and Brazier, Secretary of the Clubs Dedell, Mr. Howard of The Bulletin, 
and Comptroller Duncanson of Paris. 

Among the fieldmen heard were E. Eugene Andrews of Chicago; 
Lawrence Priddy of New York, who paid for $1,157,000 in the present club 
year; Samuel L. Joseph of New York; Emanuel S. Heyman of Chicago; 
J. G. Morgan of Winnipeg; Hamilton Cooke of St. Louis; J. L. Seton 
Lindsay of Seattle and J. J. Parker of Cleveland. 





Death of Richard Rodriguez. 


* The death of Richard Rodriguez of New York was announced last 
week. Mr. Rodriguez was a prominent Havana cigar manufacturer, a 
quiet, unostentatious citizen of wealth, who was well known and highly 
respected in financial and commercial circles. He carried a large amount 
of insurance upon his life, which he had maintained for a number of 
years, reported to be about $125,000. In a recent conversation he stated 
that he regarded his life insurance as one of the best assets that he 
could leave his family. The death of Mr. Rodriguez came suddenly, 
but was not entirely unexpected, as he had not beer in good health for 
quite a long time. He was sixty-seven years of age and leaves a 
widow and three children, two of them married. 





—The Citizens Life Insurance Company of America, recently organized at 
Reading, Pa., has elected the following officers: Cosmos D. Kutz, president; D. 
C. Brumbach, vice-president; Wellington B. Krick, treasurer, and W. J. Cotter, 


secretary. The company is now ready to commence business. 


—The growth of the Woods agency of the Equitable has been remarkable. 
In its first year, beginning November 1, 1880, $178,000 of business was handled; 
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in 1910, its thirtieth year, more than $10,000,000 of protection was placed 
through it, the annual premiums on which amount to over $400,000. The total 
insurance carried through this agency amounts now to 39,065 policies for 
$92,496,413 of insurance. 





THE WEST. 


Commercial Life Men Meet. 


The programme of the second annual agency convention of the Com- 
mercial Life of Indiana, held Friday and Saturday last week, is as 
follows: 

FRIDAY, OCTOBER 7. 

“Idealism in Life Insurance,’’ E. R. Millet, superintendent of agents; 
“The Commercial Life,’’ A. J. Heiliker, president; “Quality vs. Quan- 
tity,” Wm. A. Pickens, secretary. Lunch at the Board of Trade. ‘‘Sales- 
manship,”’ A. F. Sheldon of the Sheldon School. 


SATURDAY, OCTOBER 8. 

“Impressions of a Beginner,’ J. R. Moody; ‘“‘The Secret of Closing,’ 
H. L. Davenport; ‘How to Write Business that it May Renew,” A. W. 
Tallman, superintendent renewal department; “Selling Points of the 
Commercial Life Policies,’’ Chas. H. Lewis; Lunch at the “Commercial 
Club.”’ Business meeting. 

At the banquet given Friday evening at the “Columbia Club,’”’ Chas. 
A. Greathouse, candidate for State Superintendent of Public Instruction, 
A. F. Sheldon and James Edwards of Louisville were the after-dinner 
speakers. 





Majestic Life Control Changes. 


A syndicate representing the stockholders of the Citizens National 
Life of Wheeling, W. Va., has secured control of the Majestic Life of 
Indianapolis. The Citizens has surrendered its charter, the amount on 
deposit with the Delaware department having been withdrawn to acquire 
the Majestic. The following new officers have been elected: Frank W. 
Killen, president; George J. Rogers, vice-president; Raymond M. Ayres, 
secretary; Harry Hubbard, M. D., treasurer. The Majestic has about 
$3,500,000 insurance outstanding and is licensed in Indiana and Kansas. 
Upon this as a basis, it is expected that the new régime under Mr. 
Killen, who is well known as a hustler, will in the near future be able 
to materially increase the size and scope of the company. 





Kight Comes down Hard. 


John F. Kight, of the Kight Abstract and Audit Company, who has 
been attracting much attention and adverse comment among insurance 
men through the Middle West for some time past, was judicially rounded 
up lately when he brought suit to recover his fee of $200 on an alleged 
saving of $895 on the policies of John P. Lieberman, a Detroit tobacco 
dealer. The court decided that there was no cause for action. Dr. 
Glover and Franklin B. Mead assisted the defense as actuaries and it 
developed that Kight, on his own admission, was not an actuary but was, 
as he styled himself, ‘‘a farmer’s boy mathematician.’’ In the course of 
the five-days’ proceedings the whole theory of life insurance was fairly 
well covered im the testimony and the efforts of Kight to explain his 
computations and methods of obtaining results would have been ridicu- 
lous had they not been quite so pathetic. This case ought to put a 
quietus on the professional twister, for a time at least. 





—The Great Northern Life of Grand Forks, N. D., has been licensed in its 
home State. Fred B. Smith is president, and C. R. Verry, secretary. 

—The Whitney agency of the Phenix Mutual at Cleveland, Ohio, reports Sep- 
tember as the biggest month of 1910 in the amount of business written, as well as 
in the number of agents securing applications. 

—tThe Kansas City Life led all companies in the production of new business in 
the States of Missouri, Kansas, Texas and Oklahoma for the year 1909. The 
company’s deposit with the State of Missouri for the security of its policy- 
holders has grown from $13,970 in 1903 to $1,276,022 in 1910. 








—New York employers’ liability and compensation laws of 1910 are discussed 
in the light of their effect on liability insurance, in a pamphlet issued by the 
Etna Life. J. Scofield Rowe, secretary of the company’s liability department, 
wrote the explanatory part, and there is also attached copies of the two acts. 
The treatise is both instructive and interesting as showing the progress of this 
class of legislation. 
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THE SOUTH. 


Kentucky News. 


[FRom OUR OWN CORRESPONDENT. ] 


Henry J. Powell of the Equitable, the new president of the National 
Association of Life Underwriters, will be the guest of honor, with his 
executive council, at a dinner to be given by the Pittsburg Association 
in that city Monday, October 17, when Mr. Powell will make his “‘inau- 
gural address,’’ a custom which has been in effect for a long while. Mr. 
Powell will be the guest of honor at a dinner to be given by the Louis- 
ville Association at the Pendennis Club October 3. Several well known 
life men have been invited to attend and speak. 

A. C. Sexton has resigned his position as Deputy Insurance Commis- 
sioner of Alabama for the purpose of accepting the post of secretary 
and treasurer of the Birmingham branch of the Citizens National Life 
of Louisville. 

It is understood that negotiations looking to the taking over of the 
St. Louis National Life of St. Louis by the Citizens National of Louis- 
ville have been resumed. 

Among the speakers at the dinner to Henry J. Powell, the new presi- 
dent of the National Association of Life Underwriters, which was given 
at the Seelbach hotel recently by the Louisville Association, were 
Chief Justice T. J. Nunn of the Court of Appeals; Bishop 
Charles E. Woodcock of Louisville; Brinton B. Davis, president of the 
Commercial Club; H. D. Rodman of the Northwestern Life, Louisville; 
Cc. W. Ben, Insurance Commissioner of the State, and Young E. Alli- 
son of Louisville. G. L. McDonald of the Phcenix Mutual, president of 
the Louisville Association, acted as toastmaster. 

The Peoples Life of Frankfort, Ind., has compromised with Mrs. Effie 
Hunter of Bloomington, Ind., for $3775, on a policy on the life of Sam 
Hunter, of which she was the beneficiary, calling for $5000. The policy 
was taken out less than a year before the death of Hunter, and the 
company charged misrepresentation in the application. 

The Southern National Life of Louisville has amended its articles of 
incorporation, fixing its home office as Lyndon, Ky. 

The Citizens National Life has issued a statement defending itself from 
recent attacks in connection with the promotion expenses of the company. 

The dinner of the Louisville Association to Henry J. Powell, president 
ef the National Association of Life Undewriters, which was held at the 
Seelbach hotel last Monday evening, was a great success. In his speech 
Mr. Powell said: ‘‘President Taft said recently that he has never read 
his life insurance policy, that he trusted his agent. Few men know the 
contents of their policies; many do not even know in what company they 
are, but they bought them from an agent they trusted. I hope that our 
association soon will make every agent an agent who can be trusted.”’ 

The Louisville Times made the following comment in its editorial 
columns this week: ‘Although it is probable that King Manuel has 
never seen a certain well-known advertisement, his flight to the Rock 
of Gibraltar may fairly be described as prudential.” 

The executive council of the National Association of Life Underwriters 
will meet in Pittsburg Monday morning, October 17, at 10 A. M. Follow- 
ing the banquet of the Pittsburg Association to the Council and Presi- 
dent Powell, the latter will go to Raleigh, N. C., where he will speak 
October 19 and assist in the organization of a local life association. 

Barbee & Castleman of Louisville have decided to undertake a marked 
development of their bonding and liability business, and have made John 
J. McHenry, a leading lawyer and former president of the Third National 
Bank, manager of that department. The firm has the agency of the 
National Surety Company. 

A peculiar case has developed here in connection with the death of 
George M. Boone, a prominent business man, who had a $10,000 accident 
policy with the Fidelity and Casualty. His death was supposed to have 
been due to an overdose of chloral, accidentally taken. At the instance 
of the company an autopsy has been performed in order to determine 
exactly whether death was due to that cause. The result has not been 
announced, but it is assumed that if the fatal use of chloral is shown 
the company will ask the courts to determine whether the accidental tak- 
ing of an overdose of the medicine can be construed as an accident 
under the terms of the policy. 


Louisville, October 8. BLUE GRASS. 





—The Southern States Life broke all previous September records by writing 
over 100 per cent more business than in September, 1909. 

—John G. Sims, manager at Washington for the Life Insurance Company of 
Virginia, who went suddenly insane in a doctor’s office a week or so ago and 
showed homicidal tendencies, was arrested last week on a charge of embezzle- 
ment preferred by officers of the company. 


—Commissioner McMaster of South Carolina has issued a rule directing A. A. 
Rivers of Brunson, S. C., to appear before him on October 15 to show cause why 
his license should not be revoked. Complaints regarding the action of Mr. 
Rivers have been made to the Commissioner, which are the basis of the Com- 
missioner’s action. 





—The following persons were admitted to membership in the Pruden- 
tial Old Guard during the week beginning September 12, 1910: James 
H. Baker, assistant, Utica, N. Y.; Louis N. Cranston, assistant, Troy, 
Ohio; Walter H. Cox, agent, Youngstown, Ohio; Harry Gace, agent, 


Brooklyn No. 4; Herbert Kremer, agent, Philadelphia No. 5; Stanislaw 
Kujawski, agent, Buffalo No. 3; Henry B. Nicholson, agent, Chestertown, 
Md.; Ary H. Oldham, agent, Shelbyville, Ind.; William Rock, Sr., agent, 
Philadelphia No. 4; Michael Slabinski, agent, Wilkes-Barre, Pa. 
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MISCELLANEOUS LIFE NEWS. 
PROMOTING COMPANIES IN NEW YORK. 


Superintendent of Insurance Hotchkiss Reports on Investigation— 
Twelve Companies Examined—New Insurance Companies 
Admitted Must have Reliable and Expert Management. 


Superintendent Hotchkiss of the State Insurance Department announces that 

the investigation of corporations organized for the purpose of promoting insurance 
companies is practically completed. This investigation was due to an amendment 
of the insurance law which went into effect on July 1 last. By it holding and 
Promoting companies which intended ultimately to form or control insurance 
companies are subject to examination in the same way that insurance corporations 
heretofore have been. 
_ This amendment was intended to check, if possible, in New York a flood of 
irresponsible insurance corporations like those during the past three or four years 
developed by promotion methods in the Middle Western, Southern and Pacific 
States. While there are still a few of these promotions to be examined, investi- 
gation of most of them is finished and the reports will shortly be available to the 
public. Among the companies examined are: 

The United Insurance Company of Arizona and its subsidiary, the United Fire 
Insurance Company of New York. 

The Protective Holding Corporation and its subsidiary, the Protective Fire In- 
— Company, both New York corporations and with headquarters at 

yracuse. 

The Manhattan Funding Company and its subsidiary, the Life and Casualty 
Company of New York. 

The Fire Securities Company and its subsidiary, the First National Fire In- 
surance Company of Pennsylvania, the former being a New York corporation. 

The Trinity Finance Company; incorporated under the laws of Maine. 

The Hanover Finance Company; incorporated under the same laws. 

The Independent Surety Company; a New York corporation. 

The Government Surety and Casualty Company; also a New York corporation. 

The Reliable Life Assurance Company of Indianapolis. 

The Columbia Guarantee Corporation; also a corporation of this State. 

Some facts have been developed also as to two corporations which formerly had 
offices in this State, viz.: 

The Consolidated Life Securities Company and its subsidiary, the Consolidated 
Life Insurance Company; both understood to be Illinois corporations. 

The National Assurance Company of Wilmington, Del. 

The laws of New York do not permit an insurance company to begin business 
until its capital stock is paid in in cash. It must also have a surplus—likewise 
paid in in cash—equal to fifty per cent of its capital stock. This is not so in 
many other States, and consequently insurance promotions have been much easier 
elsewhere. This probably also explains why, in many of the promotions investi- 
gated, there is a holding company, the purpose of which is to accumulate the 
cash, and an insurance company, which has a name, by-laws and ofticers, but 
which has as yet received no authority to transact the business of insurance. 





PromMoTinG CoMPANIES’ MeEtHopDs, 


The plans of most of the companies investigated are essentially the same and 
usually almost identical with plans used in other States. These plans consist of: 
(1) The organization of what is at first nothing but a stock-selling company, 
whose only asset usually is the cash representing its stock, and in some instances 
a contract whereby such company will become the underwriting agent of the in- 
surance company when the latter shall be authorized to write business; (2) 
literature, with deckle or gilt edges, morocco covers, embossed seals and alluring 
figures placing enthusiastic estimates as to probable profits, but based often on 
false statements of actual gains by existing companies—the whole both a credit 
to the printer’s art and as persuasive in rhetoric as it is usually pervasive in dis- 
tribution; (3) a crowd of soliciting salesmen—some of them if possible drawn 
from the field forces of insurance companies—who hawk their wares from house 
to house upon representations sometimes based upon the literature furnished and 
sometimes upon their imaginations, at an expense to the ultimate stockholders of 
from twenty to sixty per cent of the amount subscribed, a process which is some- 
what varied in one or two companies by the use of a system whereby stock is 
sold through the mails, such system being less expensive; and (4) a contract 
entered into at the time the two companies are formed whereby, for a long period 
of years, the entire control of the insurance company will be vested in the pro- 
moting company as an agency corporation, which contracts, in several instances, 
seem to have been made without regard to the ability of the promoters as in- 
surance managers and, in some cases, are apparently entered into that the sme 
may be sold for the benefit of the promoters themselves. 

The investigation, therefore, makes it clear that the promoter and his satellites, 
the stock salesmen, almost immediately take from twenty to sixty per cent of the 
money subscribed by the investor; that the means employed in securing the sub- 
scription are, of necessity, at times—in fact, in some companies, frequently— 
characterized by misrepresentation both as to the profits of existing companies and 
as to the probability of profit in the promoting company; and that, if the plan 
ultimately succeeds, the investor finds himself but a minute factor of a company 
usually controlled by the man who conceived it, who is, in most cases, only too 
willing to sell out that control to the highest bidder, no matter what the latter’s 
integrity or insurance experience. Pe tty 

In view of the facts developed on this investigation, the New York Insurance 
Department has since July 1 refused to admit to do business in this State any 
company promoted by the means above indicated, and will continue so to do 
unless it is satisfied that the management of such comeery is reliable and expert 
from an insurance standpoint, and that its stockholders have been definitely in- 
formed that they, and not the om ge paid the usually large commission and 
promotion expenses incident to suc methods. It is thought that, by excluding 
those thus tainted in their organization, much can be done toward preventing 
similar promotions in the future. 


Some Companies Movep Out. 


One of the more notable results of the recent investigation of holding and pro- 
moting companies, pursuant to the new law which became effective July 1, was 
the sudden exodus from the State of some of the companies which had previously 
been operating therein. The bill did not become a law until late in June, the 
first public announcement of it being made on the 27th of that month. In two 
instances at least companies which had been operating in New York canceled their 
leases and went elsewhere about the 29th of June, or two days before the In- 
surance Department had authority to examine. In other cases active solicitation 
of citizens of New York by stock salesmen representing companies of this class 
ceased shortly after the law became_effective. Companies which thus apparently 
were neither incorporated in the State nor had offices for the transaction of 
business therein on July 1 were, however, investigated to determine whether the 
Department had jurisdiction to make an examination. In this way, facts to 
which the public is entitled were brought out as to three companies, viz.: The 
Consolidated Life Securities Company of Illinois, the American National Selling 
Organization and the National Assurance Company of Delaware. | ’ 

The first two—the Consolidated Life Securities Company being a promoting 
company organized for the purpose of accumulating, through the sale of its stock, 
a fund whereby a life insurance company to be known as the Consolidated Life 
Insurance Company (understood to be already chartered in the State of Illinois, 
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though not yet doing business), might be formed, and the American National 
Selling Organization, which is apparently merely a sales agency for the first-men- 
tioned corporations—seem to have commenced operations in New York in October, 
1909, and from that time to have done a fair business in placing stock. When an 
attempt “to examine these companies was made, however, it was found that the 
contract between the two was canceled late in June It developed, however, that 
prior to some day late in June, 1910, one Max Sonnenschein, the secretary, and 
one Lichtig, the treasurer of the Consolidated Life Securities Company, had 
offices with the American National Selling Organization at 258 Broadway, New 
York, and had sent out literature and circulars therefrom in an effort to promote 
the sale of the stock of the company. Also that some time previously the Con- 
solidated Life had its principal office at Oneida, N. Y., and that at that time Chas. 
E. Renwick was its president. Minnie E. Scully—now of Scully & Co., a cor- 
Ecreen at the same address, and which corporation has succeeded the American 
National Selling Organization as the representative of the Consolidated Life— 
stated to the representatives of the Department that the Consolidated Life Securi- 
ties Company was a one-man concern, organized by Rhodus Bros. for the pur: 

of taking over the stock holdings of the ople who subscribed to the stock of the 
Central Life Securities Company—another holding company that went into the 
hands of an Illinois receiver in 1908 after it had promoted the Republic Life 
Insurance Company, which went into the hands of a receiver at the same time— 
that the Chicago office of the Selling Organization had at times as many as forty 
salesmen in the field, but that not more than five or six were at any time con- 
nected with the New York office; that the stock of the Consolidated Life Securi- 
ties Company was sold, as a rule, at $14 per $10 share, though some was sold at 
from $12 to $12.50, and that the agents’ commissions were from 17% to 20 per 
cent, in addition to a 4 per cent commission paid the Selling Organization and the 
salaries of its officers. It was also stated that the stock was sold at times on the 
instalment plan, the instalments being represented by notes on which judgment 
could be taken without suit on default. 


A Detaware Company. 


Unlike the Consolidated Life Securities Company of Chicago, the National 

Assurance Company of Wilmington, Del., seems to have left the State two or 
three months before the new law became effective. Its officers and directors are, 
however, +. -y? citizens of New York. Hence a preliminary investigation was 
made, with the following result: 
_ This corporation was ongnint under the laws of Delaware in October, 1909, 
its organizer being Henry P. Townsley, formerly president of the Union Life In- 
surance Company (who, however, does not appear as an officer of the National 
Assurance Company), and its officers and directors, men formerly connected in 
one capacity or another with the Union Life Insurance Company. The latter 
company was taken over by the New York Insurance Department a year ago and 
is now being liquidated. Prior to its removal to Delaware early in 1910, the 
National Assurance Company had an office at 64 Wall street, New York, and 
from such office an active stock-selling campaign seems to have been conducted. 
One of its stock salesmen who operated in New York asserted to representatives of 
the Department that, as he understood it, the stock sold, while the company stock, 
was really the property of Mr. Townsley, $10 shares being sold to the public at 
$15, two or three dollars of which went to him (the stock salesmen) and one to 
Mr. Townsley, and from $11 to $12 into the treasury of the company; that Mr. 
Townsley was the owner of such stock is, however, denied by the representatives 
of the company. It was also stated to the representotives of the Department by 
the former secretary of the company that he had never seen any books of account, 
and did not think there were any. 

It also appeared on the investigation that Mr. Townsley had organized in 
Delaware a subsidiary company known as the National Stock and Trust Company, 
of which he was president, and that such company had changed its name to the 
State Trust Company, and under that name is selling the stock of the National 
Assurance Company. Such Trust Company appears to have offered some of the 
National Assurance Company stock to a resident of the State of New York at $20 
a share as late as June 27, 1910, a letter from the Trust Company having come 
into the possession of the Department, which letter caneniaiae the stock as “a 
safe and conservative investment,” and urges the recipient to subscribe while the 
price is low, asserting that the stock will advance to $25 or $30 a share, and adds 
that the trust company feels warranted in assuring its clients of “‘remunerative 
dividends and great advance in the market value.” 

It was also developed that while, as previously stated, most of the officers and 
directors of the National Assurance Company of Delaware were citizens of New 
York, among the directors are former United States Senator Richard E. Kenney 
of Delaware and Deputy Insurance Commissioner A, Donnell Marshall of that 
State, the latter seeming to be its legal representative in Delaware. 

The National Assurance Company of Wilmington, Del., has an authorized capital 
of $1,000,000, and, from the best information available, a considerable portion of 
its stock is as yet unsold. 





Board of Trade Reports of the British Life Companies, 1910. 


The annual volume issued by authority of the British Parliament, deal- 
ing with the returns of life insurance companies operating in Great 
Britain, made its appearance recently. Its full title is Statements of 
Accounts and of Life Assurance and Annuity Business and Abstracts of 
Actuarial Reports, Deposited with the Board of Trade under Section 10 
of the Life Assurance Companies Act, 1870, During the Year Ended De- 
cember 31, 1909.”” The volume contains complete returns of more than 
ene hundred life companies covering their business for the last reported 
year and a large number of valuation returns. Price, $4 per copy. 
American life insurance companies desiring this information may order 
the work through The Spectator Company, 135 William street, New York. 





Association of Life Insurance Presidents. 


Chicago has been chosen as the place of the fourth annual meeting of 
the Association of Life Insurance Presidents, which will be held Decem- 
ber 9 and 10. 

The manner and extent of the treatment of life insurance as a study 
in the colleges and universities of the United States is one of the sub- 
jects which will be discussed at the annual meeting. During the present 
year the association has been making an exhaustive inquiry into this 
matter, gathering original statistics from nearly 600 institutions of 
higher education. The results of this investigation will be presented 
and addresses as to future development of this kind of instruction will 
be made by university officials and others interested. The whole question 


“ 


THE SPECTATOR 





[Thursday 


of vocational training in such institutions will be broadly discussed. 
Other subjects on the programme include taxation of life insurance 
policyholders and the necessity for uniform State laws. 

In connection with the association’s plans in the movement to pro- 
long human life, a resolution was adopted as follows: 


Be It Resolved, that we hereby urge upon the attention of officers and 
agents of life insurance companies the need for them to co-operate in all 
efforts to improve sanitary laws and regulations, and the enforcement 
thereof, and 

Be It Further Resolved that the life extension committee of this asso- 
ciation be requested to formulate, if possible, a definite plan, to be re- 
ported at the next meeting of this association, whereby and whereunder 
its members may be able to help along, in some systematic way, the 
movement having for its general purpose the prevention of disease and 
the extension of the average human life. 





To} Aid Life Agents. 


“Objections and Answers’’ is the title of a book by Ira C. Edwards, 
a successful Minneapolis life underwriter, which is designed to help life 
insurance agents in their daily work. To be able to promptly meet ob- 
jections raised by prospects will often decide an argument favorably for 
the solicitor; and a perusal of the book mentioned will aid the average 
agent by preparing him for emergencies. Interesting cases from the 
writer’s experience are cited and give additional interest and point to 
the ‘‘answers.’”’ Mr. Edwards says: “It is the purpose of this publica- 
tion to skip all generalities and give you such facts as will place in 
your hands the power to write ‘Aps.’ There are hundreds of good 
solicitors to ten good ‘closers.’ Volumes have been written in an 
attempt to teach us when the ‘psychological moment’ has arrived to 
‘pull out the ap!’ This is all rot, and has hindered rather than helped 
in the work. You are not out hunting for ‘psychological moments,’ but 
for applications. Send sixty cents to The Spectator Company, 135 
William street, New York, and secure a copy of this useful book.” 





—Thirty-four policyholders of the Travelers died in 1909 whose insurance had 
been in force less than one year. They had paid $6127 in premiums and their 
estates received $158,268. One was insured for $60,000, his death occurring 
ten months after he had been accepted as a satisfactory risk. Another, insured 
for $2000, lived only nineteen days after the issuance of the policy. 


—Paul L. Woolston, consulting actuary of Denver, Col., has gone to Havana, 
Cuba, in the interests of the American National Insurance Company of Galveston, 
Tex. This company has recently entered the island of Cuba and is doing a very 
successful business there to date. It is probable that the company will in the 
future enter other territory beyond the boundaries of the United States. 
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Is Industrial Life Insurance a Necessity ? 


Ours is in the highest sense the popular insurance. Our policyholders 
are the present as well as the future men and women who are making 
America. The enormous army represents the middle-class workman, 
the salaried clerk, the artisan and the laborer—all insuring their help- 
less broods against abject poverty. Rich men insure to create an estate; 
poor men insure to create bread and meat. It is an insurance against 
want, the poorhouse, charity and degradation. The trouble may not 
come to-day nor to-morrow, possibly not next year. But it will come 
with mathematical certainty. Nobody can tell you when you are going 
to die, to-morrow or fifty years hence. But the mortality tables will show, 
almost exactly, how many persons out of a million will die this year. 
Nobody knows what individuals may draw the black prizes in this lot- 
tery of death—but a fixed number of prizes is distributed each year. 

If death may thus upset one’s plans and purposes, isn’t insurance a 
necessity? Do you want living, actual, positive proof? . 

In 1898, Judge Ashman of Philadelphia, after having gone over th 
records of the Orphans’ Court, made this remarkable statement: Of 
nearly 23,000 persons who died in Philadelphia last year, 19,166 left no 
property for their heirs, while many estates bequeathed ranged from $50 
to $1000. It is very evident, therefore, that few people, perhaps less than 
five in the hundred, leave a competency for dependents. Is not the 
necessity of life insurance, therefore, a bald, undeniable fact? 

—Immediate Benefit Bulletin. 





—The John Hancock announces the following superintendency changes 
in “Class B” agencies: Julian B. Smith, formerly at Detroit, now be- 
comes superintendent of Chicago District I; James E. Scanlan, since 
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January superintendent at Syracuse, has been transferred to Detroit, 
and Edwin H. Warren, superintendent of Chicago District I since 1905, 
succeeds Mr. Scanlon at Syracuse. 


—The Prudential paid to beneficiaries in death claims during the first 
eight months of 1910 the sum of $11,936,744. 


—On October 13, 1910, the Prudential Insurance Company of America 
passed the thirty-fifth year of operation in this country. At the present 
time it has over nine million policies in force. 


—The following persons were admitted to membership in the Pru- 
dential Old Guard during the week beginning September 19, 1910: 
Michael Oswald, agency organizer, Iron Mountain, Mich.; John Findlay, 
assistant, McKeesport, Pa.; Richard Keown, assistant, Milwaukee No. 1; 
George D. Mourton, assistant, St. Louis No. 2; Henry B. Bennet, agent, 
Brooklyn No. 5; L. Dwight Carpenter, agent, Utica, N. Y.; John M. Crist, 
agent, Indianapolis No. 1; Thomas W. Deegan, agent, Chicago No. 2; 
John L. Diffenderfer, agent, Braddock, Pa.; Arthur R. Heimmiller, agent, 
Bloomsburg, Pa.; William A. Reeves, agent, Indianapolis No. 1; John 
Schaefer, agent, Milwaukee No. 2. 


—The Prudential home office was visited recently by a delegation 
from the New Bedford (Mass.) district, consisting of Superintendent H. 
L. Mackie, Assistants W. H. Hathaway and J. Wilde, and Agents G. C. 
Bruce, H. Greene, R. C. Handy, F. W. Martin, A. A. Talmage and H. V. 
Worth. The party represented the winners ot a twenty-four weeks’ con- 
test, March 21 to and including August 29, 1910. After being addressed 
by a number of the executive officers, the visitors were shown through 
the home office, and were all greatly impressed with the wonderful 
system which enables the company to handle its vast business. Luncheon 
was served at 1.30 p. m., after which the party left for New York city 
to complete their holiday. 


—The Triennial Convention of the Metropolitan Life Districts in Maine 
was held at the Riverton Casino, Riverton Park, Portland, on Thursday, 
September 15. The vice-president presided. In attendance were the 
company’s representatives, including the medical examiners from 
Bangor, Bath, Calais, Lewiston, Foxcroft and Portland, Me., and Dover, 
N. H. From the home office were the vice-president, the fifth vice-presi- 
dent, Dr. A. S. Knight, medical director; General Solicitor Tully, Super- 
intendent of Agencies Dobbins and Supervisor John Murray. As guests 
were the Hon. Charles A. Strout, Mayor of Portland; Hon. I. E. Lang, 
Deputy Insurance Commissioner for Maine; Judge Frederick Kuhn of 
New Jersey; Hon. Joseph E. F. Conolly, county attorney; Wilford G. 
Chapman and Fremont E. Timberlake. 


—Recently the Colonial held a convention of its Metropolitan man- 
agers and assistant managers at the Carteret Clubhouse, Jersey City. 
Following the convention every manager returned to his district de- 
termined that the next week and every week of the last three months 
should record each agent with two industrial applications per day. The 
following changes are recently reported: D. Reinherz, appointed man- 
ager at Yonkers. Appcintments to assistancies: J. Mertz, Jr., Easton; 
W. Thorpe, West Philadelphia; E. Krause, Newark; H. H. Dudley, Wil- 
liamsburg; D. J. Spock, Harlem; D. R. Curnow, Morristown; T. W. 
Hobson, Pittsburg; S. Riccio, Trenton; J. Rowan, South Philadelphia; 
M. Eceman, Hoboken. The leading industrial record is that of Manager 
L. S. Brown of Pittsburg. Following him are J. McNiece, Hoboken; 
J. S. Hoge, Atlantic City; E. Scherff, Town of Union; F. Rosen, New 
Brunswick. The ordinary leader among the managers is L. Janson of 
Williamsburg, and next to him may be mentioned W. J. Burn, Brooklyn; 
G. W. Jewel, McKeesport; J. McNiece, Hoboken; L. S. Brown, Pittsburg. 
G. Shuttleton of Brooklyn leads the Colonial assistancy staff in respect 
of ordinary, followed by J. Doran, Williamsburg; J. L. McMahon, New 
York; M. H. Kasindorf, Williamsburg; C. A. Millhouse, Allentown; J. A. 
Conway, Manayunk; M. Cafiero, Brooklyn; J. N. Hebendahl, New Bruns- 
wick; G. A. Parkins, McKeesport; M. Weindler, Hoboken. Assistant 
M. Weindler of Hoboken holds the industrial record. Next to him are 
M. Cafiero, Brooklyn; E. J. Brown, Atlantic City; G. L. Frank, Jersey 
City Heights; C. H. Owen, Newark; J. N. Hebendahl, New Brunswick; 
R. J. Murray, Orange; L. Chance, West Philadelphia; J. Doran, Wil- 
liamsburg; W. T. Sye, Norristown. Agent R. V. Curry of Hoboken heads 
the list in the industrial department. Following him are F. J. Molesky, 
Allentown; A. Newman, Trenton; A. Jesowski, McKeesport; J. Brender, 
Hoboken; E. C. Cadmus, Newark; J. Feldman, S. Klampar, New Bruns- 
wick; J. Mantel, Bayonne; A. Tiedemann, Brooklyn. The leading ordi- 
nary agent is R. V. Curry of Hoboken. He is closely pressed by F. 
Tybesky, North Philadelphia; A Tiedemann, Brooklyn; A. M. Butter- 
weck, Allentown; R. Froemel, Newburgh; A. Newman, Trenton; M. 


Breiner, New York: J. W. Powers, Williamsburg; B. S. Webb, Freehold; 
S. Shultiso, New Brunswick; T. Egan, Orange. 
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FIRE INSURANCE TOPICS 


NEW YORK SURVEYS. 


The “Kalendar of the Insurance Society of New York” for 1901- 
1911 has been published, and comprises in its 50 pages a summary of 
all available information concerning the organization. It not only 
tells of the purposes of the society and its plans for the coming year, 
but lists past speakers and their topics, presents a catalogue of the 
publications in its library, a list of members, its constitution, by-laws, 
etc., making a very interesting document in itself. 

It is stated that Willis O. Robb, manager of the New York Fire 
Insurance Exchange, has been requested by the Merritt investigating 
committee to submit copies of rating schedules, hand-books and other 
information as to fire insurance rate making in this city. 








Charles J. Holman, assistant manager of the Commercial Union, 
has been elected treasurer of the National Board of Fire Under- 
writers, succeeding the late Marshall S. Driggs. 


Edward F. Croker, chief of the New York Fire Department, states 
that seven fires within about a week had caused a property loss of 
nearly $3,000,000, and, incidentally, created a record for ten years. 


General Manager F. Ottho and William Ottho of the Jakor of 
Moscow, H. F. M. Mutzenbecher and Ernst Behre sailed for Hamburg 
Saturday last on the “Deutschland.” 


The Royal of Liverpool is now prepared to issue automobile floaters, 
with full inland and ocean coverage, from its office at 84 William 
street. 

The story of the promotion schemes as outlined by the Superinten- 
dent of Insurance is interesting, and will probably prove a damper upon 
future efforts in that line. It does not appear, however, to touch upon 
the active methods to make a subscription to stock the price of an agency 
which has been extensively practiced heretofore. The real evil is the 
system of saddling a promotion expense upon the capital stock without 
advising the subscribers in advance. There is a legal question whether 
those who engineer the organization of a fire insurance company have 
any right to mortgage the capital subscriptions and the proposed sur- 
plus with a contract to pay large sums for organization expenses, and 
many schemes started on this basis have already led to scandals. 


The enormous increase of losses in the first week of October has 
laid low any expectations of profit in this city for the present year. 
Up to June 30 the odds were in favor of a profit, but the succeeding 
three months, according to figures furnished to the companies, threw 
the balance on the other side, which at the end of September destroyed 
the chance of lessenmg the totals of last year. October has gone far 
ahead on the wrong side, and the agents and managers who are in- 
terested in “contingent profits” are in despair. 

Yesterday was a legal holiday more generally observed than last 
year by the closing of the insurance offices. The chief officers of com- 
panies are not enthusiastic believers in additional holidays. The 
months as now observed provide for one or more holidays excepting 
March, April and June, counting August as all holiday. But the 
sentiments of the subordinates are unanimous that the more holidays 
the better. 

The persistency of a notorious Chicago broker in offering cut-rate 
policies on New York risks in a New Jersey company has been called 
to the attention of the company, which is controlled by members of the 
New York Insurance Exchange. The nerve of the Chicago man was 
well shown last week in an offer to a Newark firm, located within 
a half hour of the head offices of the company named in his letter, 
which offer was in effect a direct bid to cut the rate on the policy held 
by the Newark firm in the same company. 


The Suburban Exchange has disappointed the prophets who pre- 
dicted its downfall at the end of one or two years. Its success has in 
fact surprised some of its warmest friends, and the present condition 
is that the non-tariff companies operating outside of the Suburban ~ 
do not carry off more than ten per cent of the whole business. The 
factious element among the brokers has broken down, and ninety per 
cent of the suburban risks are written at the full tariff rates. There 
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is some doubt expressed relative to the absence of rebating in certain 
agencies, but the general results are so satisfactory that the majority 
are not hunting trouble in the rebate practices. 

The arrest of a broker for appropriating to his own use a premium 
collected upon a London Lloyds policy has created a laugh on 
William street. 

The numerous losses on lumber in various parts of the country have 
been increased by the Twenty-fourth and Twenty-fifth street losses 
in this city, but in the latter experience the specialty lumber companies 
seemed to have participated for less than their normal amounts. The 
manager of an English company says it is a close race for undesira- 
bility between lumber and cloaks, suits and shirt waists. Upon the 
last-named classes the city losses this year have outrun all precedent. 


Crookedness in return premiums has been developed on a small scale 
in an agency office, but the amount involved is insignificant. The dis- 
charge of one clerk and an office boy seems to be the net result of the 
discovery. The auditors who make periodical examinations of a city 
company’s finances have been requested to call for all canceled poli- 
cies upon which returns have been paid and to compare the return 
premiums charged with amounts actually paid. 

The old adage that “as the cold begins to strengthen the fires begin 
to lengthen,” was suggested last week when the mercury dropped low 
in the forties and overcoats were taken out of the camphor chests. It 
will be unfortunate if the winter months equal those of summer in fire 
losses. 

In another column of THe Spectator appears a summary of the 
results of the investigation of the United Insurance Company by the 
Insurance Department of New York State, together with a reply 
thereto by officers of the company. Whatever criticism may be made 
concerning the expense of organization of the company, which was 
incorporated in December, 1908, it is a matter of comment among 
underwriters that Ferris E. Shaw, long prominently identified with 
such companies as the London and Lancashire Fire, Federal, and the 
Assurance Company of America, and Stewart Goodrell, for many 
years with the Insurance Department of Iowa, have gained and held 
excellent reputations in the underwriting world. It may also be said 
that Mr. Shaw did not enter the United Insurance Company with the 
idea of becoming its promoter of stock sales, but that he expected to 
have charge of the actual undewriting, and was virtually forced to 
take up the company organization work by the retirement of Mr. Van 
Laningham. Mr. Shaw should not be held responsible for the methods 
inaugurated by Mr. Van Laningham, and which he only continued 
until he was convinced that other methods should be employed. The 
circumstances in which Messrs. Shaw and Goodrell find themselves 
seem, on the whole, to be more worthy of sympathy than of censure. 

At the annual meeting of the American Institute of Marine Under- 
writers, Herbert Appleton was elected president; Hendon Chubb, vice- 
president, and William H. McGee, secretary and treasurer. 

Henry C. Tanner, manager of the insurance brokerage firm of 
Pate & Robb, 100 William street, died this week of Bright’s disease 
at the home of his brother, William B. Tanner of East Orange, N. J. 





CHICAGO AND THE WEST. 

At the Blue Goose meeting in Chicago last week, at which the 
officers mentioned in Tne Spectator last week were elected, every 
pond except one was represented. A new ritual was adopted. The 
grand keeper of the golden goose eggs reported $2283 in the treasury. 
The meeting closed with a banquet in the Red Room of the La Salle 
hotel, given by the grand officers of the Illinois pond. 

Harry M. Wells has been appointed manager of the loss department 
for Klee, Rogers & Co. in Chicago. Mr. Wells was formerly located 
in Chicago as an independent adjuster, but for the last year has been 
associate manager of the General Adjustment Bureau at Buffalo, N. Y. 
Mr. Wells is favorably known to the underwriting fraternity through- 
out all sections of the United States except the extreme South, having 
had a wide experience, and being regarded as one of the most com- 
petent men in the United States in this line of business. 

Walter D. Williams, vice-president of the Spring Garden of. Phila- 
delphia, has accepted the position of Western manager of the Security 
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Fire of New Haven from November 15, 1910. He will succeed the 
late Jesse A. Daggett. Mr. Williams was formerly in the local busi- 
ness at Duluth, after which he became special agent of the Firemans 
Fund for Minnesota and the Dakotas. Subsequently he became State 
agent for the Spring Garden in Minnesota, Wisconsin and Iowa, and 
later was called to the home office of that company to become the 
vice-president. 


The Union of Paris was licensed to do business in Illinois last week. 
The company intends to enter the Western States, limiting its opera- 
tions at first to the larger towns. H. V. Burroughs, the manager of 
Starkweather & Shepley’s Chicago office, will write surplus lines and 
reinsurance for the Union in all towns where the company has been 
planted. 


Greene, Percival & Co., surplus line agents in Chicago, have dis- 
solved partnership. 


At the annual meeting of the Fire Underwriters Association of the 
Northwest, held in Chicago last week, the following officers were 
elected: Alexander R. Monroe, president; John H. Gray, vice- 
president; George H. Batchelder, treasurer; Nelson E. Briggs, secre- 
tary. 

The Fire Insurance Club of Chicago held its first meeting after the 
summer vacation Tuesday evening, the 11th inst. W. R. T. Ewen de- 
livered an address on the subject of “Chattel Mortgages, Bills of Sale, 
Mechanics’ Liens, Attachments, Garnishments, Etc.” 


The Western department of the tna Fire, under Manager T. E. 
Gallagher will be one of the largest in Chicago when the North- 
western department, heretofore at Omaha, is combined with it 
December 1. This will add a million dollars to its income and ten 
States to the territory, although it is possible that some readjustments 
of territory will be made at the first of the year. W. H. Wyman, who 
retires as general agent, is seventy-nine years old and quite feeble. 
W. P. Harford, his assistant, is seventy-four years old and recently 
underwent a serious operation. Mr. Wyman has been with the com- 
pany fifty-six years and Mr. Harford forty-five years. 





NOTES FROM PHILADELPHIA. 


Coles & Shubert now represent the Franklin of Washington for 
Philadelphia and vicinity. 


The resignation of H. C. Chase as special agent of the Jefferson Fire 
for his State has been tendered, to take effect November 1. 

The executive committee of the Philadelphia Fire Underwriters 
Association has ruled that the minimum rates for dwellings and stores 
and dwellings and contents apply where the properties are occupied by 
not exceeding two families. 


Henry W. Brown & Co. announce their appointment as general 
agents for Pennsylvania of the State of Omaha. 


On Thursday afternoon last, Chandler Bros. & Co., bankers, issued 
a circular letter stating that control of the United Firemens of Phila- 
delphia had passed to new interests. While these interests are be- 
lieved in many quarters to be those which are in control of the 
Peoples National Fire, as suggested in the last issue of Tue SpEcraTor, 
the circular letter also says: 


We are advised that it is the intention that the United Firemens 
shall retain its separate corporate entity and be developed on its own 
lines for the benefit of all stockholders. 

December 14 is the date set for a meeting of the stockholders to 
vote on the resolution of the board to increase the capital from 
$200,000 to $400,000. 





BOSTON AND VICINITY. 

John Eastman, formerly with the Title Guaranty and Surety Com- 
pany, but more recently with Rothery, Emery & Perkins, has associated 
himself with Walter S. Bucklin of this city, and will do a general 
brokerage business, placing their fire lines through the office of 
Rothery, Emery & Perkins. 

Joseph Russell, assistant counterman for OBrion & Russell, has 
resigned to accept an outside position with Dewick & Flanders. 








he 
e- 
le, 


h- 
en 
its 
10 


le. 


n- 


or 


October 13, 1910] 


THE MIDDLE STATES. 





William Penn Fire to Increase Capital. 


The stockholders of the William Penn Fire Insurance Company of 
Pottsville, Pa., have voted to increase the capital stock to 
$250,000, which will enable the company to enter additional States 
and conservatively expand and enlarge its business. On January 
1, 1910, the company had $155,175 of assets; a capital of $100,- 
000, and a net surplus of $15,545, its assets being mainly repre- 
sented by railroad, county and municipal bonds, and mortgage loans. 
Pettibone & Krouse are managing underwriters for the United States, 
and their management has been so satisfactory that the stockholders 
have deemed it expedient to take the action above noted. 





—S. C. Waters, a well-known insurance agent of Central New York, died 
suddenly a few days ago at. his home at Sherburne. 

—Daniel C. Negley of the well-known Pittsburg agency firm of D. C. Negley 
& Co., died recently, following a brief illness. 

—The fire underwriters of Allegheny county have appointed a committee of 
seven to reorganize the Board of Fire Underwriters. 


—Crum & Forster of New York have appointed J. W. Arrott Company, Ltd., 
of Pittsburg, Pa., district agents of the United States Underwriters. 

—The Union and Phenix Espanol of Madrid, Spain, has been admitted to 
transact business in New York State. Fester, Douglas & Folsom of New York 
city are United States managers. 


—The Phenix Fire of Phenix, Ariz., has reinsured all of its Eastern out- 
standing risks in the Dayton Mutual Fire of Dayton, Ohio. Pettibone & Krouse 
of Philadelphia represent both companies in the East. 

—William C. Bennett, a well-known insurance broker of Philadelphia, com- 
mitted suicide by hanging himself at a beach front hotel in Atlantic City on 
Sunday last. He was connected with the prominent firm of Chas. Tredick & 
Co., and had been a victim of melancholia for some time. 





THE WEST. 





Affairs of the Western National Fire of Oklahoma City. 

In THE SPECTATOR of last week, announcement was made of the 
appointment of a temporary receiver for the Western National Fire 
Insurance Company of Oklahoma City, and the following day a paragraph 
appeared in another paper stating that: “Reports that the Western 
National of Oklahoma City had gone into a receivership were officially 
denied by the Oklahoma Insurance Department as well as by the 
company.”’ 

We promptly telegraphed our correspondent at Oklahoma City, calling 
his attention to the denial above quoted, and he replied by telegraph as 
follows, under date of October 7: 

Despite denial, fact remains. First case settled yesterday, court dis- 
charging temporary receiver. Another case filed yesterday against 
Western National asking appointment receiver. Hearing not set. 

It is known that there are unpaid claims against the Western National 
Fire. A short time ago the National Union Fire Insurance Company of 
Pittsburg filed suit against the Western National Fire, seeking to re- 
cover a judgment in the sum of $311. In the petition of the plaintiff it 
was set forth that the amount due represented the premium charges for 
reinsurance of risks originally sectired by the Western National and 
taken over by the National Union. It was alleged that the initial action 
was taken July 29, 1910, demand for payment made and refused August 
29, 1910. 


Our correspondent writes the following particulars: 


Immediately following the appointment of a temporary receiver, by 
Superior Court Judge A. N. Munden.of Oklahoma City, for the Western 
National Fire Insurance Company, representatives of the company got 
busy, and on making complete and satisfactory settlement in full with 
W. E. McDaniel, the temporary receiver was discharged. 

Scarcely had Judge Munden signed the order discharging the tem- 
porary receiver, when attorneys, representing D. L. Burton, filed suit 
in the superior court against the Western National Fire Insurance Com- 
pany. Burton suffered a fire loss, and the company had agreed to pay 
him $460. Burton alleges the claim was never paid; that the Western 
National Fire Insurance Company now has several thousand dollars in 
losses piled up against it which it cannot pay, and petitions the court to 
appoint a receiver to wind up the affairs of the company. The Western 
National Fire Insurance Company recently announced an increase in the 
capitalization from $500,000 to $2,000,000, advertising for ‘‘stock salesmen.” 





Forest Fires in Minnesota. 


Early Saturday morning last a terrible cyclone of fire struck Spooner 
and Beaudette, wiping those towns out in three minutes. The whole 
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county east of Warroad, Minn., is on fire. Roosevelt, Swift, Williams and 
Cedar Spur were in great danger at latest advices, and Graceton and - 
Pitt, Minn., were also destroyed. 

The bodies of nearly one hundred settlers have been located, and it is 
thought that the death list will be upward of three hundred, and esti- 
mates of the timber and other property losses range up to $100,000,000. 





Northwestern Meeting Echoes. 


The opening week of October has virtually become an insurance holi- 
day week, with all the strenuous work that a holiday entails. 

Blue Goose associations, company re-unions, Indian Tribes, Life Mem- 
bers’ Groups and individual collectivism form a series of side shows 
of yearly increasing interest as annexes of the great meetings of the 
Fire Underwriters Association of the Northwest. 


President Deatrick’s programme had not only the merit of brevity, 
but that of prompt service, the president himself generously abstain- 
ing in his address from any suggested treatment of modern insurance 
problems, so as not to forestall the scope of opportunity supposed to 
be accorded to the speakers invited to embellish the programme. The 
tact of Mr. Deatrick in this respect is an item worthy of more than 
ordinary recognition and appreciation. 


Per contra, ‘‘Some present-day problem’”’ received elaborate analysis, 
with some delightful touches of sarcasm, at the hands of Hon. James V 
Barry of Michigan, one of the cleverest of the modern school of insurance 
pedagogues, whose views (when delivered ex-cathedra) we are all bound 
to adopt in the course of our academic career in the Halls of State 
Supervision. Happily Mr. Barry’s critiques are of the constructive kind, 
and thus support Carlyle’s view that ‘“‘your antagonist is your helper.” 


Mr. Barry was strong in his advocacy of the profit-sharing plan of 
compensating agents, but brought no new argument to bear upon the 
question, nor did he suggest how the quality of the agency force might 
be greatly improved, in course of time, through the application of the 
“promotional” or “bonus” theory as a reward for good service even in- 
dependent of the particular record of a particular year in a given 
agency. 


The meeting was unique in that, strictly speaking, there was but one 
‘insurance’ paper (Mr. Blodgett’s on ‘‘Practices’’) delivered, and that 
there was no “‘discussion’’ whatever throughout the sessions. The entire 
trend of the meeting was in favor of “fire prevention,’ especially in its 
technical aspect, and all the speakers made notable contributions to that 
subject. Naturally the forceful address of Franklin H. Wentworth of 
Boston, secretary of the National Fire Protection Association, took the 
lead in this direction and was, in effect, the only paper that gave evi- 
dence of “‘original research’”’ in argument as well as in collection of data. 


For it must be said that while in ability shown in preparation and 
completeness in handling the various addresses were quite up to the 
usual quality for which the Northwestern Association programmes are 
justly noted, there appeared to be a standstill in the original research 
which ought to distinguish the young and energetic minds which are 
yearly coming into play in shaping future underwriting thought. Per- 
haps the severity of the inspection and prevention craze on the one hand, 
and the levity of the Blue Goose and ‘‘good-fellow” fad on the other, 
have combined to cause a halt in the consideration of direct insurance 
questions “‘just between ourselves.” 


It was therefore refreshing to hear the clear-headed Blodgett of the 
Springfield talk about personal and official characteristics of special 
agents in an entertaining and instructive way, starting out, “like a 
steamboat,” with the direct query. “What does the average fieldman 
talk about with the agents under his jurisdiction?’’ Mr. Blodgett’s paper 
was practical and helpful, and yet broad enough to recognize the edu- 
cational value of the clean and progressive broker in the “‘new epoch 
in fire rating’’ now opening in the insurance world. 


The charming personality of J. W. Mooney, the Columbus (Ohio) 
lawyer, who spoke on the jurisprudence and development of fire in- 
surance (or was it the development of its jurisprudence?) proved some 
offset to the length of his address, which, however, was so well written 
as to warrant a careful reading. Speaking generally, it gave the insur- 
ance element rather too much praise, as the “‘boys’’ are usually pre- 
pared to get some healthy raps from the lawyers as well as the courts, 
and are not unmindful that sometimes the courts are right, even when 
not supporting the preconceived ideas of underwriters. 

Besides Mr. Blodgett, the only other “‘insurance speaker’ was J. M. 
Harrison of the Connecticut, who gave an interesting talk on the various 
and varying methods of inspection in vogué among different ‘‘groups” 
of underwriters and insurance concerns. The difficulties of making in- 
spection effective in respect of the small risks in small towns were 
pointed out, with the general recommendation that local ordinances in 
co-operation with ‘‘Fire Marshal’ methods should be instituted by way 
of a controlling influence. While Mr. Harrison did not put forth the sug- 
gestion in terms, his remarks led to the thought—a growing one—that a 
great proportion of the risks in the United States is a better subject 
for “‘insurance analysis” than for “engineering survey.” 

Geo. E. Bruen, of the electrical department of the National Board 
of New York, read an instructive paper on ‘‘Theory and practice in elec- 
trical inspection. ’’ It is apparent that some years ago the title would 
have had to be “‘theory versus practice,’”’ and that since the introduction 
of sane regulations persistently followed up the present fine blend of 
theory and practice has been attained in the field wherein Mr. Bruen 
is so thorough a worker. 


A State Fire Marshal without an appropriation is the temporary con- 
dition of C. J. Doyle of Illinois, who makes up in eloquence and energy 
for the- handicap which the next session of the legislature may be ex- 
pected to remove, so that Doyle can ‘‘get at them.” Mr. Doyle’s address 
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was as practical as it was impressive, and goes far toward furthering 
the propaganda in favor not only of “‘fire coroners’”’ but ‘‘fire preventers.”’ 


The committee appointed last July to consider the subject of a History 
of Fire Insurance in the United States, to be prepared under the auspices 
of the association, brought in a report favoring the project at the hands 
of the incoming administration. The mortuary list numbered eighteen, 
to whom the usual tribute of a memorial mention was accorded. They 
are C. W. Leisch, Chicago, Ill.; C. H. Silkworth, Milwaukee, Wis.; Capt. 
F. W. Little, Pleasant Hill, Mo.; Charles A. Keith, Chicago, Ill.; Frank 
H. Whitney, Detroit, Mich.; M. H. N. Raymond, Grand Rapids, Mich.; 
John H. Adams, St. Louis, Mo.; L. D. Moody, Indianapolis, Ind.; F. M. 
Burrows, Chicago, Ill.; 8S. S. Hubbard, Chicago, Ill.; Roger E. Browne, 
Fargo, N. D.; G. A. Van Allen, Albany, N. Y.; C. W. Knowles, Albany, 
N. Y.; Fred O. L. Buck, Denver, Col.; Geo. H House, Saginaw, Mich; 
Cc. G. Yates, Philadelphia, Pa.; Edwin K. McConkey, York, Pa.; J. M 
Neuberger, Chicago, III. 


Monroe of the Queen was elected president without competition. Gal- 
lagher of the AUtna admitting that with Barry, Mooney and Doyle on 
the programme the Emerald Isle had been treated fairly enough to 
warrant his supporting the Scotch. Gray of Ohio becomes vice-president, 
while Bachelder of the Delaware will continue to hold the purse strings 
and Briggs of the North British and Mercantile will begin his seventh 
and last year of servitude as secretary. 


A pleasant outgrowth of the forty-first meeting was the formal organ- 
ization at the Union League Club of the ‘Society of Life Members 
of the F. U. A. of the N. W.” This will admit, at the outset, 
sixty of the members of the association now exempt from or- 
dinary dues because of membership of twenty-five or more years’ 
standing. Naturally each succeeding year will bring in its new 
quota of eligibles who have persisted in paying dues for twenty- 
five years. For the first year, H. H. Walker (the survivor of 1871) was 
elected chairman of the group, and Holger de Roode (of the 1880 class) 
secretary. 


The library section of the association continues to make progress, 
though members were urged to make more extensive use of its facilities. 
Indeed many did not even konw where its rooms were located, though 
quite disposed to remember the place after being welcomed by the 
efficient young lady librarian in charge. 


The benediction of the Northwestern Association is the one word, 
“Harmony.” It was obviously supreme in every channel of the week’s 
work. 





The Fire Insurance Law Chart. 


The Fire Insurance Law Chart, published annually by The Spectator Company, 
New York city, has just been iavebll fer the year 1910, after revision in accordance 
with the enactments of the several State and Territorial legislatures which have 
been in session during the current year. This chart contains a vast amount of 
information of value to fire underwriters, and shows a condensation of the stat- 
utes regarding the regulations of fire insurance companies and agents clearly and 
in a quickly accessible form, thus rendering the chart one of the most useful 
ublications for fire insurance officials. The price is $1 per copy, postpaid.— 
ournal of Commerce and Commercial Bulletin. 





—The Union of Paris has been licensed in Illinois, with Starkweather & Shep- 
ley as agents in Chicago. 

—A. W. Dorbert of Columbus, Ohio, has been appointed special agent of the 
Caledonian for Ohio and Indiana. 

—It is reported that a new stock fire company is in process of formation at 
Indianapolis, Ind., and that State Auditor John C. Billheimer is slated for the 
presidency. 

—George R. McConnell, special agent of the Central Manufacturers Mutual in 
Ohio, has been appointed manager of the Ohio Farmers in Illinois outside of 
Cook county. James S. Kemper will supervise Ohio for the Central Manu- 
facturers. 

—The former inspectors of the Insurance Survey Bureau of Chicago met last 
week: and organized the Insurance Survey Bureau Club. The officers elected 
were: Chief inspector, John M. Hamilton; secretary, Robert C. Hosmer; 
neophyte, William Barclay. 

—At a recent meeting of New York and New Jersey fire companies it was 
decided to contest the claim of the Indiana Insurance Department for back taxes 
for five years. The State is attempting to apply the reciprocal laws in collecting 
taxes on fire insurance companies. 

—The bill to test the constitutionality of the Kansas rate-regulation law was 
argued last week before Judge Pollock in the Federal Court at Topeka. The 
State is required to file its brief by October 14, and the cémpanies are given 
twenty days thereafter to file theirs in reply. 

—The officers elected by the Minndakowis Tribe at its annual dinner during 
the Northwestern meeting were: Great chief, J. J. McDonald of the Connecticut; 
principal warrior, E. G. Halle of the Germania, and medicine man, George G. 
Williams, Liverpool and London and Globe. 

—It is stated that the Shawnee Fire will return to its stockholders more than 
they subscribed, not counting the dividends they have received. After paying 
approximately $1,000,000 for the reinsurance of the outstanding liability, the 
company has nearly $500,000 remaining, with outstanding liabilities of not over 
$150,000. 

—tThe reinsurance of the Citizens Fire of Clarksville, Ark., in the Commercial 
Union of London took effect as of October 1. Agents are advised that it will 
not be necessary to rewrite policies unless specifically requested to do so by 
Adams & Boyle. Assistant Secretary and Manager E. L. Barkley advises agents 
that the good-will goes with the business, and hopes that they will continue to 
renew it in the Commercial Union or one of its allies. 
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~ THE SOUTH. 





National Exchange Fire Insurance Company, Waco, Texas. 


The organization of the National Exchange Fire Insurance Company of 
Waco, Tex., is progressing under the auspices of Gilbert Hay and Charles 
A. Weathered. The capital stock has been fixed at $700,000, and the stock 
is being sold at a premium of fifty per cent, so as to provide a paid-in 
surplus of $350,000. It is proposed to operate along the same lines as the 
standard American and foreign companies, and that the company shall 
be economically managed by experienced fire underwriters. The incor- 
porators are: W. H. McCullough, president Central Texas National Bank; 
Sam Sanger, wholesale and retail dry goods; E. W. Marshall, insurance 
and real estate dealer; Edward Rotan, president First National Bank; 
Jas. B. Baker, capitalist; Allan D. Sanford, lawyer; Jas. H. Lockwood, 
vice-president First State Bank and Trust Company; Judge George Clark, 
lawyer; Wm. C. Abeel, manager Big Four Ice & Cold Storage Company; 
Gilbert Hay, fire insurance, general agent; Chas. A. Weathered, fire 
insurance. 

Gilbert Hay is a well-known Southern general agent, having repre- 
sented the Union of London in the Southern field for ten years or more, 
and having previously been a special agent for the Northern of London. 
C. A. Weathered has also had experience in fire insurance. 





—The General Fire of Paris has entered Louisiana and appointed Emery & 
Norton agents at New Orleans. 

—William N. Hawks, the well-known fire insurance adjuster of Atlanta, Ga., 
has joined the forces of the Southern Adjustment Bureau. 

—The Home of New York has withdrawn its suit in Texas asking for a re- 
straining order against the State Rating Board to enjoin the enforcement of the 
rate reduction order of some months ago. 

—The Alabama Pond of the Blue Goose has elected F. O. Hawkins, most loyal! 
gander; W. W. Graves, supervisor of the flock; John S. Goldsmith, custodian of 
the goslings; Kalford Kreth, keeper of the golden goose egg; W. H. Hackney, 
guardian of the pond, and A. J. Brame, wielder of the goose quill. 

—A number of Southern fire underwriters in South-Eastern Underwriters Asso- 
ciation circles are considering a plan whereby the local agent who gives his whole 
time to insurance and does not conduct his agency as a side line will be granted 
an additional expense allowance of five per cent over his regular commission. 





MISCELLANEOUS FIRE NEWS. 


REPORT UPON UNITED INSURANCE COMPANY. 


Examination by New York Insurance Department—Statement 
by the Company’s Officials, 


The New York State Insurance Department, acting under the law of 
1910, giving it supervision over companies promoting or acting as hold- 
ing companies for insurance corporations, has completed an examination 
of the United Insurance Company, which was organized under the laws 
of Arizona, but whose principal offices are in New York and Chicago. 
In round numbers the report is summarized as follows: 


Total receipts from stock sales (including about 


$68,000 of notes still on hand)................... $245,000 
Pietuied: cael POCO VOR. aio 66 6k sai ss 6see hoses EDS ees 176,000 
Cash disbursements for commissions, salaries, etc, 158,000 
Preset OREN GEBOUE eo oi. kc dae bce isecdsacdalceec tices 18,000 


Ratio cf disbursements to total sales, 64 per cent. 
Ratio of disbursements to cash sales 90 per cent. 


The disbursements to the date of the report include the following: 


Salaries of salesmen........ [Mais RV ORG s Pee Rewer Rebun $30,578 
ABVRRCOR: td GAIOBTOR So 0.0.5 vii os heck Ses essesiistees 38,642 
Commissions to salesmen..............ccecececcceecs 10,940 
Traveling expenses of salesmen..............0.eeeeee. 10,762 
PRE RO: OE WS 6 5055s Ss se hawaii ec te ees 13,750 
Traveling expenses of officers...............cceeeeeee 1,533 
ee See WME oo ore onc ccxccsndcaceonnesonbeus 14,155 
ee PO eee EET Tee Te ee 11,660 
IR ies So ooo ws Cink od Seow soto piece’ seca s cessed heens 8,133 
PrP MRAUNED: NE TU WOTOS ss Sayeed 506s 850 Sie cctv ececechecbe 5,191 

ME i vag hs Veh eee ee end pesos wales Sorte hoeaoanm teas $157,912 


The articles of incorporation of the United Insurance Company of 
Arizona provided for a capital stock of $10,000,000 in shares of $1 each. 
which were to be sold at $5 per share in order to furnish a surplus of 
400 per cent of the capital. The United Insurance Company was to be 
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a holding company, and its assets were to be invested in the stocks of 
four subsidiary companies to conduct fire, life, marine and casualty 
branches of insurance. The United Fire Insurance Company was in- 
corporated in New York in November, 1909, and its capital stock was to 
have been $200,000, but it is understood that none of the capital of this 
company has as yet been paid in, nor have any steps been taken look- 
ing to its commencement of business. 

The report states that the United Insurance Company has had at 
various times almost 200 stock salesmen in its employ. Some of these 
receive a salary of $150 a month and a commission (generally fifteen 
per cent on direct sales, and an over-riding commission of two and 
one-half per cent to five per cent on sales by men working under their 
direction). The non-salaried men work on a straight commission basis, 
usually fifteen per cent. The commission was based on the selling price 
and not on the par value of the stock. The commissions, salaries, travel- 
ing expenses and advances to salesmen amount to 140 per cent of the 
par value of stock sold to date. This is exclusive of all other expenses 
and disbursements. The total cost of selling the company’s stock is 
242 per cent, or an expenditure of $2.42 for each $1 share sold. 

The report indicates that O. L. Van Laningham and associates were 
the original promoters of the United Insurance Company, and that Mr. 
Van Laningham and his associates subscribed for 100,000 shares of stock 
prior to its organization, but that no stock has yet been issued pursuant 
to such subscription and no call has ever been made upon the alleged 
subscribers to take up the allotments. On November 1, 1909, Van Lan- 
ingham apparently severed his connection with the company, receiving 
$15,219, including the United Insurance Company’s certificate of stock 
for 1537 of shares at a valuation of $5 per share. It is claimed that this 
amount represented cash advanced to the company and disbursements 
for the company. Other sums were subsequently paid Mr. Van Laning- 
ham for services and disbursements, and by an adjustment 769 shares 
of the company’s stock were returned, the balance of Van Laningham’s 
holding being transferred to L. N. Paquin. 

Since Mr. Van Laningham’s retirement, Ferris E. Shaw, Stewart Good- 
rell and Paul S. Knowles have apparently been in control of the company. 

F. E. Shaw was at one time connected with the United States branch 
of the London and Lancashire Fire, but severed his connection therewith 
in 19038. Later he was associated with the Federal Insurance Company 
of Jersey City and the Assurance Company of America of New York. 
One hundred shares of stock were issued to him under date of Decem- 
ber 18, 1909, for which he gave a demand note of $500. The report states 
that the note has not been collected, and is stated to be in the Chicago 
office of the company. 

Stewart Goodrell, secretary and treasurer, was for fifteen years with 
the Auditor’s Department of the State of Iowa, and for a number of 
years in charge of the Insurance Bureau of that Department. Under 
date of December 31, 1909, a certificate of 100 shares was issued to Mr. 
Goodrell, for which he gave his note of $100, due December 31, 1910. 
The note is said to be in the Chicago office of the company. 

Paul S. Knowles, vice-president and director, was at one time con- 
nected with the State Life of Indianapolis. Under date of March 31, 
1909, he received twenty-five shares of stock, for which he paid $50 in 
cash. Under date of December 31, 1909, seventy-five additional shares 
were issued to him, for which he gave his note of $450, due December 
31, 1910. The note is said to be in the Chicago office. 

C. A. Richards, director, is employed as cashier of the Chicago office. 
Under date of December 4, 1909, there was issued to him a certificate 
of 100 shares, for which he gave his note for $200, due September 2, 
1910. The note is said to be in the Chicago office. 

G. D. Edwards is employed as bookkeeper in the New York office. 
Under date of April 2, 1910, there were issued to him 100 shares. of 
stock, for which he gave a demand note for $500. The note was in the 
New York office at the time of this examination. 

The incorporators of the United Fire Insurance Company of New 
York are the following: Ferris E. Shaw, L. D. Garrett, E. R. Chapel, 
John S. Juno, Henry S. Foster, Hartwell Cabell, Wm. Badt, Stewart 
Goodrell, Paul S. Knowles, Geo. B. Kuebler, Wm. A. Munson, Frank C. 
Hoople and Frank A. Mower. 


STATEMENT BY OFFICERS OF THE UNITED INSURANCE COMPANY. 

The following statement was given out Saturday by Ferris E. Shaw, 
vice-president, and Stewart Goodrell, secretary of the United Insurance 
Company: 


The attention of the officers of this company has been called to a circular letter 
addressed by the Superintendent of Insurance of the State of New York to 
“editors,” and containing what is presumably a resumé of that officer’s report 
based upon an examination of the company’s books. : 

This examination was concluded more than a month ago, and a tentative report 
drawn up, a copy of which was sent this company. Upon a hearing, the Superin- 
tendent ordered the report amended in several particulars, and stated that a 
copy of the amended report would be sent the company when completed. We have 
received no copy, and except as indicated by the circular letter, do not know 
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what it now contains. In view of this fact, we feel that the interests involved re- 
quire a reply in several particulars. 

In the first place, much of the report is devoted to O. L. Van Laningham, for- 

merly connected with the United—and his history as a promoter is dwelt upon at 
length. Van Laningham severed his connection with the company nearly a year 
ago, and this fact was shown to the Superintendent of Insurance. The $15,000 
compromise with Van Laningham adversely commented upon was for money 
actually advanced the company by him, and was legally and in good faith due him. 
This transaction was fully explained to the insurance examiner, who did not ques- 
tion its bona fides. 
, The stock salesmen feature is another subject of attack. The plan of organiza- 
tion adopted by the United was to sell its stock to those who were to be its local 
representatives, thus building up at one and the same time a large agency force, 
prepared to immediately furnish the company a large volume of business as 
soon as its organization is completed. When that was accomplished and approxi- 
mately 900 agencies established in forty-two States, stock salesmen were practi- 
cally dispensed with, and the officers turned their attention to interesting large 
capitalists—a work that is now progressing satisfactorily. In addition to this 
agency force, over 200 bankers in the several States are interested as stockholders 
of this company and affording to it their local influence. 

The statement of assets and liabilities contained in the circular is both untair 
and misleading. In treating of expenditures, the examiner has entirely omitted 
reference to the most valuable asset which any insurance company possesses, 
which was acquired by a large part of the expenditures; that is, the agency 
organization (in this instance nearly 900)—everyone under signed contracts to 
represent not only the fire branch, but also the several other branches of insur- 
ance which it is proposed to conduct. A conservative estimate of the cost of 
securing these agencies, based upon thirty years of underwriting experience, 
would be at least $90,000. This expense has been charged to organization cost, 
while it should be charged to underwriting expense. Deducting the above item, 
the organization expense is largely reduced. © credit is given in the report for 
the wide publicity given the United’s plans, which are generally known through- 
out the United States, and for the accruing benefit therefrom. The expense of 
publicity has entered largely into the general expenditures, and a proper credit 
should be accorded. 

After an exhaustive examination of the company extending over two weeks, the 
Superintendent of Insurance is unable to point to the issuance of a single share 
+ a. bonus or promotion stock, or to one dollar of graft or misapplication 
of funds. 

In this circular he states that the present management is actuated by an en- 
deavor to start an insurance company, and he knows, from the examination made, 
that no promotion profit is to ensue therefrom, directly or indirectly, for the 
management. 

He should, in all fairness, have added—as the examination has shown—that 
these officers have given all their time and their best efforts to protect and pro- 
mote the interests of the stockholders at salaries so small as to mean a financial 
loss to themselves. 

We are convinced that the amount of the necessary capital will be interested 
and this company be made a valuable factor in the insurance world. Failure will 
not be due to lack of honesty and diligence on our part. 





Examination of the Concordia Fire of Milwaukee. 

The Concordia Fire Insurance Company of Milwaukee, Wis., has re- 
cently been examined by the Department of Insurance of Wisconsin, 
and a very favorable report is the result. The examiner states that 
“no notice of the examination was mailed the company and no official 
was aware that an examination was contemplated by the Department 
until the arrival of your examiner on the morning of June 9.” 

The examination included the checking up of the annual statements 
for the years 1907, 1908 and 1909, and a thorough investigation of the 
operations of the company from the close of 1909 to May 31, 1910, in 
order to obtain its financial condition as of the latter date. The work 
was done, as far as practicable, from original papers, and in other 
cases tests were made to obtain correct data upon which to base con- 
clusions. 

The examiner compliments the company upon having an excellent 
system of computing its unearned premium reserves, speaking as fole 
lows upon this point: 


The company has a very complete system for the calculation of the un- 
earned premium. The gross premiums, cancellations and reinsurance 
are segregated by months on each particular class of expirations, so 
that the net amount of insurance in force at the close of each month on 
the above classifications can be readily obtained. This is again col- 
lected, so that a year of premiums in force, dating from any month, is 
arranged according to the classification. The proper yearly factors are 
then applied and the reserve obtained. This method of calculation ad- 
mits of the dropping out of premiums whose expirations occur at the 
close of the previous month. The unearned premiums therefore can be 
accurately obtained at the close of any month, and will agree on De- 
cember 31 with the unearned premium obtained on the yearly basis. 
Both methods are kept by the company, and one system is used as a 
check on the other at the close of the year. 


The company’s bonds were checked over carefully and were valued 
according to quotations furnished by the president of the First National 
Bank, and the valuation is believed to be very conservative. 

All essential points in connection with mortgage loans were carefully 
checked. The abstracts and various papers in connection with the 
loans were examined, and there were evidences of much care in con- 
nection with this feature of the company’s business. In all cases the 
valuation set upon the mortgaged property by the company were found 
to be ample, and about one-half of the different pieces of property were 
examined, and from inquiries as to the valuation of the adjoining and 
abutting parcels it was found that the estimates given by the company 
are quite close as to true valuation. The examiner expresses the 
opinion that the loans are amply secured. 

Loss payments were thoroughly investigated and verified, and in every 
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case the items were found to be correct. The records show that the 
payments of claims are made with reasonable promptness and that very 
few are contested in court. 

Stress is laid by the examiner upon the extent to which the Concordia 
Fire suffers by reason of retaliatory tax laws, the retaliatory taxes paid 
by this company having amounted to about $8000, or one-fourth of all 
the taxes paid by the company. 

Agents’ balances were tested by numerous accounts, current and 
general agents’ reports. In every instance the entries had been made 
correctly, except where slight errors were made by agents in one month 
and corrected in the next. 

The gross premiums were tested by daily reports from every State 
and large city in which the company does business, and were found to 
be in good shape. The filing of the daily reports and the ease with 
which they are accessible were given special commendation. 

The financial condition of the company as of May 31, 1910, was found 
to be as follows: 


ASSETS. 

OE SORE DIB | io inci can vince s Koewnwneesscs os thperade py eene $7,000 
PISMO TORRS, DORE LOGI soi 5 0:85 d.0sicns ie prone caikswese tenes en 718,175 
NE eae A MOINES 5 5-0 a. a's 515 0 5:0'o:0 ip alain be ks welsh a bred 4200 5 507,013 
AR es ON NE 6a ci co 4 wh 0 nk bap od sees ee ea ee ae PAeke 26,254 
Agents’ balances, written subsequent to February 28........... 289,409 
OS OE TE CO EE PEE ETC EET Re ee PCr ee ar 12,043 
Reinsurance due from other companies .............eeeeeeeeee 10,615 

ei es ere rer rer hero er rT ek ee $1,570,509 

LIABILITIES. 

Oe IE SOREN sc Haine divcc Shee wae KOl secs Sasa ees sue hE eae $61,880 
tn RS TON OREOB 6 55 on oss bs ices wee cee s auaen poe ens 16,000 
Reserve TOF UNGATMON: POOMIUIIG 5 0.00) s 6 sicivie cnc sicy civics cdeesese 896,736 
RES, ARRAD BIT UE yo iss 66.0 50S dine code os San pd dn eceeee> 4,531 
U. S. corporation tax paid under protest ............cccececees 518 
EAT TEEPE OE BNO. obo cccncesse ne o0ks went neee needs 720 
CORINTIORS. OD. BOSREA DAIRMCOS. .o.5 6060icctedecs erp oekscacecwe 72,352 
Pe IE 55 5 ik icare eg sina es Bis Kine S So ARle we aR LEK ete is Oe 300,000 
i ee ge ee ah a Carers 217,772 

PAL bcd cagbaas sa Pind keaw aa snchascebueretecsaeeeaeseeenes $1,570,509 


The above figures indicate a substantial gain in net surplus in the 
first five months of this year. 

The Concordia was incorporated in 1870 by a special act of the legisla- 
ture as the Concordia Mutual Fire Insurance Company of Milwaukee, 
as a combined stock and mutual company, with a paid-up capital of 
$52,600. In 1876 the word “mutual’’ was dropped from the title; in 1882 
the capital stock was increased to $200,000, and in 1906, to its present 
amount, $300,000. The examiner fittingly observes that “the company 
has had an honorable record for the last forty years and its large stock- 
holders are substantial business men of German descent. It has ad- 
ministered its affairs in a conservative manner.’’ From organization to 
»December 31, 1909, the company had collected premiums amounting to 
$14,108,890, and paid losses aggregating $7,627,075. 

The officers of the company are as follows: President, Gustav Wol- 
iaeger, Jr.; vice-presidents, H. Aug. Luedke and Geo. P. Mayer: secre- 
tary, Frank Damkoehler; superintendent of agencies, W. C. Hughes. 

The company does business in Alaska, British Columbia, California, 
Colorado, Connecticut, Idaho, Illinois, Indiana, Iowa, Kansas, Louisiana, 
Massachusetts, Michigan, Minnesota, Mississippi, Missouri, Montana, 
Nebraska, Nevada, New Jersey, New York, Ohio, Oklahoma, Oregon, 
Pennsylvania, Rhode Island, Tennessee, Texas, Utah, Washington, Wis- 
consin and Wyoming. 





—The Massachusetts Fire and Marine has joined the Western Union. 

—Insurance Commissioner Squires of Utah died recently, after a long illness, 
from Bright’s disease. 

—The Europa Reinsurance of Berlin and the Prussian Reinsurance of Berlin 
have moved their head offices to Frankfort-on-Main. 

—The Baltimore and Ohio Railroad Company will install high-pressure pipe 
systems and electric fire alarm systems in all its terminals. 

—The Pacific Coast Board has defeated the proposition to rate mercantile 
buildings at two rates for three years, in order to meet non-board competition. 

—H. K. Rowe has been appointed special agent of the Rhode Island Fire 
National, Paris, and Union of Paris, for New England, with headquarters at 
New Haven, Conn. 

—‘Fire Insurance on the Continent of Europe,’’ a lecture by A. D. Robert- 
son, an interesting discussion describing the methods of conducting the business 
in Europe, and especially in France, where the laws and practices are most 
divergent from those in Great Britain, has been printed in pamphlet form as 
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No. 11 of the sixth series of Transactions of the Insurance and Actuarial Society 
of Glasgow. Copies may be procured through The Spectator Company, 135 
William street, New York, at 50 cents each. 

—lIt is reported that E. E. Forstall has resigned as secretary of the Arizona 
Fire of Phoenix, Ariz. The company began business September 15, with W. 
Bennett Gough as underwriting manager. 

—wWe regret to learn of the recent death of Dr. J. Howard Hunter, for nearly 
thirty years Inspector of Insurance for the Province of Ontario, Canada. He 
was in his seventy-second year, and succumbed to an attack of pneumonia, after 
a brief illness. 

—The Williamsburgh City Fire and the Norwich Union have settled the 
judgments against them in favor of policyholders arising out of claims from the 
San Francisco conflagration. The amount includes seven per cent interest from 
August 15, 1906, to October, 1910. 

—An examination of the Concordia Fire of Milwaukee by the Wisconsin In- 
surance Department as of: May $1 last shows assets of $1,570,509; a capital of 
$300,000 and a net surplus of $217,772. These figures indicate substantial in- 
creases in assets and net surplus since January 1, 1910. 

—‘‘Glasgow Wharves and Public Stores” is the title of an address by Presi- 
dent Stewart Lawrie, of the Insurance and Actuarial Society of Glasgow, who 
is manager of the Alliance Assurance Company. It shows the hazards due to 
the immense commerce passing annually through the port of Glasgow, and some 
of the principal fires in the last twenty-four years. It is published in pamphlet 
form as No. 10 of the sixth series of the Transactions of the society named. 
Copies may be purchased through The Spectator Company, 135 William street, 
New York, at 50 cents each. 

—Robert Lewis, general manager of the Alliance of London, is expected in 
New York this fall to decide upon the further action of the company in this 
country. ‘It has not yet given up hope that it may be able to secure the plant of 
an established American company at a satisfactory figure, taking over the entire 
official staff. All the several companies so far considered, however, have either 
proved undesirable or the price has been too high. It is understood that the 
company has five well-known underwriters under consideration as managers in 
case a deal is made, two of them being United States managers of foreign com- 
panies, and the others officers of American companies. 
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Liability Insurance Cancellation Tables. 


In view of the enactment of new laws relating to employers’ lia- 
bility and workmen’s compensation in the States of New York and 
Ohio, causing many cancellations, companies and general and local 
agents handling liability lines will find the below-mentioned publica- 
tions very useful in facilitating the computations of earned and 
unearned premiums made necessary by the new laws: 

Quick Pro Rata Premium Taste. By J. M. Armstrong, Jr. This 
table has columns showing the percentages of earned and return 
premiums for each day, from 1 to 365, printed on a stiff cardboard, 
while on the reverse side of the card is a timetable showing the num- 
ber of days elapsed between a given date in one year and any other 
date in the same or the following year. Price per copy, $0.25. 

READY RECKONER FOR EARNED AND UNEARNED Premiums. By the 
late William Ellsworth. This valuable work is intended to furnish the 
means for instantaneously computing earned and unearned premiums. 
The tables prepared furnish a ready-made answer to all the problems 
relating to premiums that underwriters are required to solve. This 
12mo. book of 80 pages is printed on fine paper and substantially 
bound in cloth, with leather back and corners. Price per copy, $5.00. 

SEMMANN’S FirE INSURANCE CANCELLATION TABLES. By these tables 
the return and earned premiums on policies of any amount for any 
period of time, either pro rata or short rate, on either annual or term 
risks can be ascertained quickly, the computations being based on 
the actual number of days. The tables are arranged in book form, 
thumb indexed, of convenient size for the pocket and bound in red 
leather. Price per copy, $1.00. 

UNIVERSAL MANUAL OF Fire INSURANCE CANCELLATIONS. By R. C. 
Iddings. (In press.) This new book, which will be shortly be pub- 
lished, will contain about seventy pages, and will present both the 
earned and unearned premiums by both pro rata and short rate plans 
for each day, from 1 to 365 days, and in dollars and cents, on premiums 
of $1, $2, $3, $4, $5, $6, $7, $8, $9 and $10. It also will contain tables 
for term policies, full explanations as to the working of the tables, 
and a digest of legal decisions relating to cancellations. As the results 
are shown in dollars, cents and mills, no multiplications are required 
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as in table where percentages are given. The earned or unearned 
premium on any ordinary amount of premium can be obtained at a 
glance, or almost instantaneously by adding two or three small sums 
together. Price per copy, $3. 

Orders for any of the above publications should be sent to The 
Spectator Company, 135 William street, New York. 





High Altitude Accident Insurance. 

A policy issued by the American Assurance Company of Philadelphia, 
with a premium of ten cents, which was the smallest ever received by 
the company, covered a gentleman in attendance at the recent conven- 
tion of Accident Underwriters, on an afternoon trip, while ascending and 
descending Mount Washington. It reads in substance, as follows, and 
was duly signed on the summit of Mt. Washington by President R. R. 
Koch and Medical Director C. H. Harbaugh: 

In consideration of the statements made by .......... es elceeiaagal aa eased a 
of New York, by occupation a spectator, that he is a conservative player 
and not a bluffer, and in further consideration of the premium of ten 
cents, receipt of which is hereby acknowledged, The American Assur- 
ance Company of Philadelphia does hereby promise to pay to the heirs, 
BOM ORE CLG. OE MUN cicnceccceesesscurcnscones the sum of One Thousand 
Dollars if death is caused by accidental means while riding within a 
coach of the Mt. Washington Railroad, while ascending or descending 
Mt. Washington, N. H., upon the 22d day of September, 1910, and provid- 
er gy. |. Sener ee See Pere is not under the influence of intoxicants. 


As the president and medical director rode on the same car going up 
and down Mt. Washington, the insured was kept carefully under guard 
and not permitted to go out on the observation platform, or take any 
unnecessary risks. When the president surreptitiously showed the in- 
sured on more than one occasion on the trip a handsome silver-mounted 
flask, which he said contained ‘‘aqua,’”’ the insured refused to handle it 
for fear of vitiating the policy. 

However, no claim was made under the policy, so that the premium 
was all “‘velvet’’ for the company. This premium, received by the presi- 
dent, was carefully and conscientiously turned over to the company, and, 
according to Secretary Richman, will be invested in a gilt-edge security. 





Lumberman National Casualty and Life Insurance Company. 

The Lumberman National Casualty and Life Insurance Company of 
Portland, Ore., is organizing, with an authorized capital of $500,000. The 
company expects to write all forms of liability and casualty insurance 
as well as life and marine, and at present has a temporary board of 
five directors. The leading purpose of the organized company is to 
write business for the lumbermen of Oregon, Washington, California, 
Idaho and Montana, as well as British Columbia and adjoining terri- 
tory, but for the time being it will operate almost exclusively in the 
Western Pacific States. As soon as organization is far enough advanced 
the company will employ the services of the best insurance experts and 
build up its business as rapidly as possible. The officers are: Harvey 
Beckwith, president; J. B. Askew, general manger; R. L. Durham, 
treasurer; E. E. Merges, secretary; L. A. McNary, general counsel; Dr. 
Byron E. Miller, medical director. 





Still the Frills. 

In trimming up the lingerie of policy forms, the committee on frills 
seems to be encountering many little obstacles which make their task 
rather more than a long-lingering melody. The committee held a meeting 
in New York last week, and instead of reporting progress found that 
the Fidelity and Casualty Company had decided to pull out. A sub-com- 
mittee was appointed to confer with the officers of the company. The 
feeling seems to be that the Fidelity and Casualty, which does not offer 
an accumulation feature, will not cut out its other talking points and 
come into the fold until the other companies agree to drop the accumu- 
lation clause even as now modified. With the recent developments and 
the three Baltimore companies still holding out, it looks as if the 
“modistes” still had work ahead. 





Ohio Commission Starts Work. 

A meeting of the State commission to draft an employers’ liability 
and a workingmen’s compensation act was held at Columbus, Ohio, 
lately. Arrangements were made for a number of public hearings and a 
number of trips over the State to secure data. 

W. J. Rohr, member of the commission from Cincinnati, stated that 
there are a number of factories throughout the State where practically 
ho effort is made to protect the men, and that accidents occur with 
alarming frequency. 

It is understood that the majority of the liability companies have de- 
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cided to use the New York rates in Ohio, making such changes as are 
necessary to make them applicable to the conditions in this State. 





Liability Insurance Association. 


This year the Liability Insurance Association will hold a two-days’ 
meeting instead of one as heretofore. The meeting, which takes place 
at the Hoted Plaza, will commence at 2 P. M. Wednesday and 10 A. M. 
Thursday, October 19 and 20, respectively. Liability Reserves and 
recent Workmen’s Compensation Legislation will be the major subjects 
of papers and discussion. A more complete programme was printed in 
THE SPECTATOR of September 15. 





Standard Form of Accident Policy. 
{To Tue Eprtror or Tue Spectator.) 


It is not long since Insurance Commissioners of various States, many 
of them new to office and entirely unfamiliar with the history and prac- 
tices of insurance, celebrated their inauguration into office by attempt- 
ing a clean sweep, like the proverbial new broom, through legislation 
seeking to remedy, in one operation, all the abuses and defects which 
could be conjured up by the imagination. This condition was changed by 
the Commissioners meeting in annual convention to discuss the various 
forms of policies, annual returns, and other matters of vital importance, 
and to agree upon the wisest course to follow. 

While the companies reserve the constitutional question as to the 
right of any Insurance Department to restrict freedom of contract, yet, 
following the line of least resistance, they have recently endeavored to 
work in harmony with the Departments. Through their representatives 
they have presented to the Commissioners, in convention and elsewhere, 
arguments for and against certain proposed conditions to be embodied in 
a standard form of accident and health policy. As a result of these 
joint deliberations, the Commissioners practically agreed upon a set of 
rules which, it was hoped, would be recommended to the various State 
legislatures and enacted into law, realizing the necessity of economy in 
the management and believing that one essential of economy was in hav- 
ing as few policy forms in print as possible. It is noted, with regret, 
however, that the Commissioner of Massachusetts, after agreeing upon 
one year as the limit of time within which suit must be brought, has 
made a change in the law recommended in Massachusetts, and subse- 
quently passed, by which the period of one year is made two years, in 
order, as the Commissioner claims, to agree with a similar regulation in 
the standard life policy. The effect of this one unfortunate change 
renders it necessary either to print a complete set of policies for the 
State of Massachusetts alone, or else to extend the policies of all other 
States to the maximum period of two years, although the law of the State 
may limit it to one year only. 

After all these joint deliberations and agreements new forms of poli- 
cies were drawn up by the companies and submitted to the State De- 
partment of Massachusetts and New York. In the meantime, the Com- 
missioners of these two States get together and issue a joint circular of 
instructions embodying not only the requirements of the new law, but 
certain new matter which is entirely outside the law, and outside the 
right of any Commissioner to demand. With reference to that part of 
the instruction, issued over the signatures of the Insurance Commission- 
ers of New York and Massachusetts, declaring that the use of a schedule 
of statements, or a schedule of warranties, will not be approved, no 
justification can be found in the law for any such ruling, and it is a 
matter of wonder how far the representatives of the interest of the peo- 
ple will go in assuming to themselves legislative powers when their 
office justifies them in seeing that the law, as framed and passed by 
the legislature, is administered by them strictly in accordance with the 
terms thereof. 

If the Commissioners realize that one duty of their office is to pro- 
tect the public, they will readily see that this constant change of atti- 
tude on their part involves the companies themselves in heavy expense, 
constant oversight, and never-ending disturbance. It is not fair on the 
part of these Commissioners to force the companies into court in order 
to restrain what appears to be unwarranted usurpation of rights. 

New York, October 7. ACCHEALTH. 





Canadian Railway Accident Absorbed. 


The Liverpool and London and Globe has secured control of the Cana- 
dian Railway Accident Insurance Company of Ottawa. The name will be 
retained and John Emo will continue as manager. At a meeting of 
stockholders, held at Ottawa last week, the sale of stock was ratified, the 
price being 400 per cent of each $25 share paid up. The sum involved 
was $1,000,000. The Liverpool and London and Globe controlled the 
majority of stock before, but now controls the whole company. 





Casualty Notes. 


—The American Surety and Casualty Company, organizing at Houston, Tex., 
has an authorized capital of $500,000, aud is reported to have some very promi- 
nent citizens connected with it. 

—Accident and health underwriters are somewhat disturbed over the prospect 
that, under the new Departmental rulings of New York and Massachusetts, re- 
newals of existing policies must contain the terms of the new standard forms in 
effect January 1, 1911. A hearing will be granted on the subject by both 
Departments later this month. 
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Figency Wants. 


Heencp Wants. 








STOCK SALESMEN 


We can usea few more good men on 
proposition backed by some of the most in- 
fluential men of the West. Leads furnished. 

Address, 

Secretary 


GERMAN AMERICAN LIFE INSURANCE CO. 


COLORADO BUILDING DENVER, COL. 





WANTED AT ONCE. 


Experienced Stock Salesmen. 


No advance men need 
apply. Best references re- 
quired and given. To the right 
man we will make a very liberal 
contract. Address “ Western,” 
care of THE SPECTATOR, P. O. 
Box 1117, New York City, N.Y. 














Casualty Company in need of 
capital or in process of organ- 
ization. Party controlling capi- 
tal would like tu hear from same. 
Principals only. Address S. C. 
P., care of The Spectator, P. O. 


Box 1117, New York City, N. Y. 























An interesting proposition to those carrying 


FRATERNAL INSURANCE 


Liberal Commission to Agents, 


AMERICAN SERVICE UNION, 253 Broadway, N. Y. City 





““A durable Pacific Coast Life Insurance 
Company will give attractive agency con- 
tracts toright parties. Coast territory open.”’ 
Address F. C. W., care of THE SPECTA- 
TOR, P. O. Box 1117, New York, N. Y. 





Are you looking for better things—an 
opportunity to increase your income and get 
into a better field? 
a Company of unexcelled reputation by 
addressing, 


“‘Advantage,’” care of ‘*The Spectator,”’ 
P. O. Box 1117, New, York City, N. Y. 





THE PIONEER IN ITS LINE IN A CLASS BY ITSELF 


The INDIANA AND OHIO LIVE STOCK 
INSURANCE COMPANY 


CRAWFORDSVILLE, INDIANA 
Established 1886. Paid-up Capital, $200,000.00. Assets, $461,229.86. 


Insures Horses, Mules and Cattle against loss by death 
from any cause. 


The ONE Live Stock Insurance Company that ‘Delivers the Goods.” 


Producing agents wanted in all unoccupied territory where the company is 
authorized to write business. Liberal commissions. Write Home Office for 
agencies. 


EXCEPTIONAL OPPORTUNITY 


Insurance Stock Salesmen wanted by 
licensed Casualty Company. 
Address L. C., care of The Spectator, 


P, O. Box 1117, 
New York City, N. Y. 








C. O. OSBURN, Secretary 
Ex-Cashier Morton's Bank & Trust Com. 
pany, Madisonville, Ky. 


HON. rant tp 2 DIBRELL, President. 
Comptroller of the Treasury, State of Tennessee. 
President Hermitage National Bank. 

P. R. G. BARNETT, Vice-President. 

Paymaster L. & N. Railroad Co., Third ae POL teed & Leake 
Pay Division, Company; Vice-President Hermitage Na- 
DR. C. F. ANDERSON, Medical Director. tional Bank. 
ysician and Surgeon. 

DR. DUNCAN EVE, Sr., Consulting Surgeon, EDWARD E. BARTHELL, 

Surgeon L. & N. Railroad Co.; Surgeon N. C. General Counsel, 


& St. L. Railroad Co.; Surgeon Nashville 
Railway & Light Co. W. C. LACY, General Manager. 


The Commercial Casualty Company 


Home Office, Stahlman Building, NASHVILLE, TENNESSEE. 


An exceptional opportunity offered for experienced stock salesmen. The person- 
nel in our Company insures good business throughout the South. 


202 





These may be had with 
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